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STONEY BUREAU NOW 
95 YEARS OLD 


Starting With Four Companies, Mem- 
bership Has Grown to 46—36 
Inspectors 





ANNUAL MEETING THIS WEEK 





Early History of Bureau—Career of 
W. A. Stoney, Secretary and 





Manager 
The Underwriters’ Bureau of the 
Middle and Southern States—popularly 
known as the Stoney Bureau—is twen- 


ty-five years old. At the annual meet- 
ing held on Wednesday of this week 
at which W. A. Stoney was re-elected 
secretary and manager, a souvenir book- 
let of the Bureau was distributed. 

The Bureau, starting with four com- 
panies, has now grown to such a size 
that there are employed thirty-six in- 
spectors, nine draughtsmen, twelve 
stenographers and copyists and others, 
in all. The 
total membership is forty-six companies. 
During the past year the Bureau pub- 
lished 7,718 reports on_ sprinklered 
properties, 2,676 reports on non-sprinkl- 


making sixty-five persons 


ered properties, 824 plans of sprinklered 
properties, 260 plans of non-sprinklered 
properties, and 180 special plans: total 
11,721 reports and plans. 


How Bureau Started 

The Underwriters’ Bureau of the 
Middle and Southern States is an out- 
growth of the 
of Class A Department of 
Phenix of Brooklyn. 

In April, 1886, the Phenix of Brooklyn 
Inaugurated a Class A Department, 
facetiously called the “Jumbo Depart- 
ment.” Its object is in part explained 
by quoting extracts from a letter dated 
September 22, 1886, mailed to all agents 
of the Company: 


department 
the old 


inspection 


“We intend to keep up a quarterly 


inspection of Class A risks. Our In- 
spection Bureau is organized upon a 
scientific basis. The men whom we 


employ know very little of tariffs, daily 
reports or the ordinary routine of the 
underwriters’ work, but they do know 
how to scientifically eliminate or check 
or minimize the fire hazard.” 

At first one inspector was employed, 
but, as the demands increased, addi- 
tional inspectors were secured, so that 
In 1887 the inspection department em- 
Ployed eight inspectors and_ three 
clerks. ‘hese inspectors covered all 
the territory east of the Mississippi 
River. The inspection reports were 
brief and concise and were intended 


(Continued on page 14.) 
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“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 





ELBRIDGE G. SNOW, President 





The Largest Cash Assets of any Fire Insurance Company in 


America are Back of Every Policy Issued by “THE HOME” 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 




















North British 
and Mercantile 
Eater ee «Insurance Co. 


1866 


Established 1809 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 
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H. E. ALDRICH, Supt. of Agencies, 
DES MOINES, IOWA 
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“$600,000,000 BUSINESS 
INSURANCE CARRIED 


Some New Points Brought Out By L. C. 
Woods at Southeastern Life 
Insurance Congress 





WARNING TO INSURANCE MEN 
Must Draw Contracts and Assignments 
in Such a Way That Title Is Not 
Clouded 


L. C. Woods, of Pittsburgh, one of the 
largest writers of business insurance in 
the 
of this 


discussed some new 
the Southeastern 
Life Underwriters held at 
Willard in Washington last 
After sketching briefly the vital 
life 
not only to firms and corporations, char- 
but to banks, 
the community and even the nation it- 


world, angles 
subject at 
Congress of 
the Hotel 
week. 
importance of 


business insurance, 


ities and philanthropies 
self, Mr. Woods declared that men who 
try to write this business should be ex- 


Furthermore, he added, it 


perts. was 


no business for a faint-hearted person 
to write “because there is a greater per 
discouraging 
kinds of 
thought *that the 
this kind of risk 


the 


centage of experiences 


writing other life in- 
He 


who go after 


than in 
surance.” men 
should 
prepare themselves by study of 
corporate law, of banking, partnership, 
credit, and all the allied problems, “in 
that we may intelligently serve our cli- 


ents and the communities in which we 


live.” 
Sounds Warning About Titles 


Then ‘Mr. Woods stopped to sound a 
note of warning. He said that the 
spread and greater usefulness of busi- 
ness life insurance has been materially 
retarded, partly by the ignorance of the 
field agents but more by the slow recog- 
nition on the part of some executive of- 
ficers of the vital problems involved. 
Policy contracts have been so careless- 
ly drawn; assignments have been re 
ceived and recorded which left the title 
to the insurance clouded and uncertain. 
Over and over again a bank, thinking 
it had collateral which it could cash at 
maturity discovered through the care- 
lessness of the agent or the ultra-con 
servative policy of the company, the col- 
lateral was not theirs to do as they 
pleased with it. Many times the banker 
himself has been grossly negligent. But 
this does not relieve insurance men of 
their share of responsibility. 

“We cannot expect business life in 
surance contracts to be widely used and 
generally demanded and accepted un- 
less you and | do everything in our 
power to establish and maintain clear 
titles,” he declared. “With our respect- 
ive companies, we must encourage them 
to draw clear-cut corporate contracts, 
and then to recognize promptly and 
fully absolute assignments.” 


A Justice Holmes Decision 
Mr. Woods quoted from a memorable 
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opinion delivered by Justice Holmes, 
of the U. S. Supreme Court (Grigsby vs. 
Russell, October Term, 1911): 


Life insurance has become in our days one 
of the best recognized forms of investment 
and self-compelled saving. So far as reason- 
able safety permits, it is characteristic of 
property * - a 

To deny the right to sell is to 
diminish appreciably the value of the contract 
in the owner's hand. 


“Surely life insurance people should 
not be one step behind the decisions of 
our courts in giving the broadest meas- 
ure of usefulness to our poiicies,” con- 
tinued Mr. Woods. “And one of the 
first steps in this direction is to jeal- 
ously guard in every proper way the 
title to policies, particularly those car- 
ried for business purposes. 

“We have discussed this morning life 
insurance in a rather. cold, business 
way. Are we departing from the proud- 
est boast of life insurance as an ex- 
pression of unselfish love of others? I 
think not, for back of the desire to 
strengthen and perpetuate the partner- 
ship or corporation, in the vast majori- 


ty of cases lies a deeper reason—the 
love of wife and children, for whose 
support the business is maintained or 


whose participation in the active man- 
agement of the same after the death 
of the builder is hopefully anticipated. 
Even in our greater business, where 
these simple motives may be lacking, 
there is the fine sense of honor, the 
reasonable ambition that the labor of 
his lifetime shall not perish, and that 
those associated with him and the com- 
munity itself which has made success 
possible, shall not suffer unnecessarily 
by the accident of death. 

“In the last analysis, therefore, in the 
wise and intelligent distribution of even 
business life insurance, we are enabling, 
perhaps somewhat indirectly but none 
the less certainly, far-sighted, big- 
brained and big-hearted men at the 
head of the business of America to 
give further expression to that defini- 
tion of life insurance that has always 


most strongly appealed to me—‘The 
Jove which ceaseth not with death.’” 
The Federal Reserve Banks 
Some other points made by Mr. 
Woods follow: 
Kight out of twelve regional reserve 


banks have included the question ‘What 
life 
and in some instances go further, and 
ask “In what companies?” “To whom 
payable?” and “On plan?” {t is 
speedily coming throughout the United 
States that every bank will secure from 
each individual depositor a statement 
of his financial condition. In fact, every 
credit blank will eventually 
these questions. 

A great philosopher has said: To 
ignore a fact does not eliminate it,” 
There are some men who may feel per- 
sonally that they are not called upon 
to carry more individual life insurance. 
That may be their business. But when 
it is a question of their credit—-the most 
valuable thing they have in their busi- 
ness—it is not a matter for them to 
decide whether life insurance is a good 
thing or not. Some day the lack of this 
insurance may decide whether they 
shall remain solvent or not. Therefore, 
it is up to every thoughtful business 
man to utilize this modern instrument 
for safeguarding his business affairs 
and strengthening the credit so essen- 
tial to business. 


amount of insurance is carried?” 


what 


contain 


“en 


Tribute to Hepburn 

The most extraordinary speech made 
for life insurance in years was that 
delivered by A. Barton Hepburn, the 
New York banker, on the relation of 
life insurance to the credit factor of 
business. It should be re-read by every 
life insurance man monthly. The bank- 
er pointed out that credit is determina- 
tion and ability to pay. He brings out 
clearly that business life insurance not 
only means a certain amount of cash 

















Agency Superintendent Wanted 





A high grade young man with a clean record and ambition can have 
an unusual opening with the oldest and leading general agency of a 
well known Connecticut Life Insurance Company. He is needed to 
visit and work with the present agency force, also to help establish 
new agencies in New York, Vermont, New Hampshire and western 
Massachusetts, where 16,000 satisfied policyholders and forty enthu- 
siastic agents producing over $3,000,000.00 in 1916 will help him to 
keep up the momentum of a successful agency. Splendid and unique 
agency development svstem is operative. Quantity results secondary 
to quality building. The right man, tireless in effort, capable of as- 
suming responsibility and display initiative, will have a worth while 
future direct with the Company. Salary and traveling expenses. 
Reply in confidence giving age and full particulars. 


AGENCY SUPERINTENDENT, 
P. O. Box No. 1377, Hartford, Conn. 














when 
those many indefinable evidences of fi- 
nancial morality, a willingness and de- 
sire on the part of the business man to 
adopt every known instrument for the 
protection of 
directly and indirectly interested there- 


and foresight in the company wanted 
to extend operations. This is the old 
story of the living interests being op- 
posed to the estates of deceased mem- 
bers. These officials knew that money 
deposited for life insurance premiums 
would be largely concealed in the state- 


most needed, but also is one of 


his business and those 


in. ment. It would not invite criticism 
The above are some of the reasons from the smaller stockholders who 
why in the last few years in the United wanted melons cut every year, and it 
States there has been placed in the was one of the arguments that clinched 
neighborhood of $600,000,000 of business the sale of the insurance.” 
insurance. The greatest development In discussing the prospects Mr. 
that we are going to see in this country woods said that the chief person to 
in the next few years—dependent upon ¢over for business insurance in a cor- 
the tact, brains and judgment of life poration is the man who can sell the 
men—is the spread of business life in- production, not the men in direct charge 
surance. of the operating end. In the coal min- 
“Some years ago,” continued Mr. ing districts, for instance, it is difficult 
Woods, “I had the privilege of serving to replace the man who can “get the 
a large corporation to the extent of money,” find the market, secure pur- 
$500,000 worth of business life insur- chasers for the bonds, etc. The experts 
ance. This concern had a large num- who attend to the operations can be 
ber of stockholders demanding large replaced on salaries. Junior partners 


returns. 


As against this men of genius should not be picked out especially for 
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J. R. ROBBINS 


GENERAL AGENT 


Home Life Insurance Company 


announces that he is now completely 
installed in his new offices on the 
Seventh Floor front of the Home 
Life Building, 256 Broadway, New 
York City. : 


Modern and efficient service to 
agents and brokers. 


You are cordially invited to come 
in and look us over. 


Telephone: Barclay 5018 = 
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business insurance 
their good will. 


The Modern Grind 

Another point made by Mr. Woods in 
emphasizing the importance of business 
insurance is that death is apt to take 
several of the heads of a business jn 
a short period of time. One reason 
for this is the fact that the hazards of 
modern industry are growing all the 
time. ‘He told of one instance in the 
Pittsburgh territory where three part- 
ners died within a short time. He cited 
another case where one man had been 
fatally injured, and his partner spent 
part of the night at the telephone in hig 
pajamas getting into touch with doc. 
tors and nurses, with the result that 
he contracted pneumonia and died. 

As for small partnerships the death 
of one partner means the hiring of an- 
other to take his place, wiping out the 
profits of the business. 

The greatest mission of business in- 
surance is to stabilize the enterprises 
of the country. “If the payroll can run 
on undisturbed because of business in- 
surance we can have conserved the re- 
sources of a community. Anything 
that perpetuates and stabilizes a_busi- 
ness is of value to customers of that 
business, and eventually to the entire 
community,” said Mr. Woods. 

Continuing, the Pittsburgh man said 
that the bulk of business insurance is 
sold on people over forty years of age. 
Mortality has increased on people over 


except to obtain 


forty, and decreased on people under 
forty. Forty-three per cent. of the 
deaths in one of our companies was 


due to degenerative diseases last year. 
In one agency three times as many 
people are declined in cases of $25,- 
000 or more than for the smaller 
amounts. The more able the man is 
to buy life insurance the less likelihood 
of his passing the examination. It, 
therefore, behooves him to get insur- 
ance before he is in the shadow of the 
final curtain. 


GEORGE WASHINGTON DIVIDENDS 

The George Washington Life has 
adopted a dividend schedule for 1917 
on all participating policies three years 
divi- 


old or more. Some of the new 
dends: 
Ordinary Life—Special Rate. 
Age 25 Age 35 Age 45 
Premium $17.20 $2°.85 33.01 
Issue of 
1906 64 92 1.38 
1907 59 85 1.28 
1908 53 76 1.15 
1909 46 67 1.01 
1910 39 56 85 
1911 ol 45 68 
1912 23 oF 52 
1913 .20 28 43 
1914 16 oe 34 
20 Payment Life—Special Rate. 
Age 25 Age 35 Age 45 
Premium $25.69 $31.59 $40.72 
Issue of 
1906 1.22 1.54 1.98 
1907 1.12 1.41 1.77 
1908 1.00 1.26 1.58 
1909 88 1.10 1.39 


G. F. HADLEY DEAD 


George F. Hadley, sixty-six years old, 
among the best-known insurance men 
in New York State, was found dead re- 
cently in his office at Syracuse, N. Y. 
He was born on October 20, 1850, served 
in the Civil War, after which he was 
graduated from college. In 1881 he 
became agent for the Prudential, was 
advanced to office of supervisor. He 
became superintendent of agents for the 
Brooklyn Life, serving nine years in 
that position. Then he was elected sec 
retary and in 1901 came to Syracuse 
for the Mutual Benefit. He was 4 
charter member of the Life Undervwrit- 
ers’ Association of New York City, and 
its first treasurer. He leaves a widow, 
two sons and two daughters. 
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For Wilson in What He 
Has Done and May Do 


RESOLUTIONS PASSED BY LIFE 
MEN IN WASHINGTON 


Proceedings of Executive Committee of 
National Association of Life 
Underwriters 


At the mid-year gathering of the ex- 
ecutive committee of the National As- 
sociation of Life Underwriters at the 
New Willard in Washington last week 
a rousing pledge was adopted support- 
ing the President in what he has done 
and what he intends to do. The South- 
eastern Life Underwriters’ Congress 
joined in signing the pledge, the text 
of which follows: 

The Southeastern Congress of Life Under 
writers and the Executive Committee of the 
National Association of Life Underwriters de 
sire to record and pledge their entire support 
of the President of the United States in 
what he has done and what he may do to up 
hold the honor and dignity of our country and 
the rights of America on sea and Jand. In 
the birth of our Nation and in its feeble in 
fancy we gave blood and treasure to estab 
lish inalienable rights now again assailed. 
We did not then nicely calculate on the money 
cost of asserting these rights, or on the enor 
mous odds against us. We believe that Amer 
ica to-day is full of the same patriotic spirit 
and needs but to be aroused to show that same 
willingness to make sacrifices, however great 
for mankind and the country we love that has 
had a glorious and not a craven’s past; and 
that now, in the majesty of its strength, we 
shall be at least as unwilling to accept dicta 
tion in disregard of right and law as in our 
infancy. 

Conceived in liberty, again are we willing 
to show if necessary that our fathers who 
fought for freedom of ourselves and mankind 
have not died in vain; and to do our bit 
against any despotic powers, however strong, 
to prove that governments on either shore of 
a common ocean, conducted not only by the 


people but for the people and not for mili 
tary aggrandisement and rule by force, may 
not perish from the earth; and to this high 
purpose again we pledge our lives, our prop 
erty and our sacred honor, 


The pledge was adopted with a shout 
of approval, after which everybody 
stood up and sang “America.” 


Annual Convention 


The dates of the annual convention 
of the National Association of Life Un- 
derwriters were fixed at September 26, 
27 and 28 (Wednesday, Thursday and 
Friday) at New Orleans. The first two 
days of the week will be devoted to 
company conventions. 

T. Louis Hansen, of the Germania 
Life, who was in Washington, an- 
nounced immediately that the German- 
ia convention will be held on September 
24 and 25. It is also stated the Pacific 
Mutual Life convention will be held on 
September 24 and 25. 

Another attempt to have the National 
Association of Life Underwriters en- 
dorse the Insurance Federation was 
made, but was defeated with the state- 
ment that the executive council has al- 
ready rejected the proposition twice. 


Excess Profits Tax 
Colonel Powell, of Louisville, who has 
spent a large part of February in Wash- 


ington as the representative of the Na- 
tional Association of Life Underwriters 
with reference to the excess profits tax 
bill, said that if the bill becomes a law 
it will cost the companies $2,000,000. 
A resolution was passed opposing the 
tax and asking members of Congress to 
amend it so as to exclude all life in- 
surance companies. A copy of the res- 
olution was placed on the desk of every 
member of Congress last week. 


Will Not Interfere in Affairs of Local 
Associations 

The executive committee refused to 
take action on several matters pre- 
sented in accordance with the resolu- 
tion it adopted not to interfere in con- 
troversies of local associations. One 
of these was in reference to the Phila- 
delphia association discussion over the 
publication of a preferential list of life 
insurance companies; and another dealt 
with the situation in Albany where the 
Capital District Life Underwriters’ As- 
sociation objects to advertising of one 
of the large companies. The resolution 
of the National Association, outlining 
its position regarding local associations 
follows: 

Whereas, both the history and _ prin- 
c‘ples of the National Association of 
Life Underwriters have persistently 
been that of non-interference’ with 
local associations, their discipline or 
State legislation, be it therefore: 

Resolved, that it is not within the 
province of the National Association to 
review controversies or action arising 
in local associations (or between mem 
Lers thereof) which do not involve vi | 
lation of the Constitution and By-laws 
of the National Association. 


Paid Organizer 
The committee also decided upon a 
paid organizer to travel and address 
life insurance local associations. 
J. Newton Russell, president of the 
National Association, was not at the 
meeting. 


CHILD INSURANCE BILL 
Senator Halliday has introduced an 
amendment to the insurance code of 
New York empowering fraternal benefit 
sccieties authorized to do business in 
the State and operating on the lodge 
pian, to provide in their constitutions 
and by-laws for the payment of death 
o: annuity benefits upon the lives of 
children between the ages of two and 
eighteen years, for whose support and 
maintenance a member of such so0cie- 
ties is responsible. A schedule of bene 
fit and death payments is set out in 

the bill. To Insurance Committee. 


WROTE SHOE CLERKS 

William H. Goehring, of the G. C. 
Wells Agency of the Provident Life & 
Trust, Pittsburgh, was called into con- 
ference with a retail shoe firm, and 
wrote each of the five employes on a 
20 payment plan, the firm proposing to 
pay the premiums, as an expression of 
regard for the faithful service of these 
men. 


General Agents to 
Try New Agents’ Test 


QUALITIES AVERAGED UP BY A 
CARD SYSTEM 
. A. Woods Test Shows Initiative 
As Most Important Characteristic 
of Successful Men 


EK. A. Woods, of the Equitable Life 
Assurance Society, Pittsburgh, who has 
been devoting most of his time for a 
year or more to studying problems of 
scientific salesmanship, largely in con- 
junction with the Carnegie Institute, 
announced at the Southeastern Con- 
gress of Life Underwriters last week 
that fifty of the leading general agents 
of the country have agreed to submit 
cards in a new test for insurance 
agents. The test as originated by Mr. 
Woods follows: 

The ten best men in an agency are 
rated from a certain number of points 
upon the following qualities or char 
acteristics: 


1. Appearance. 2. Schooling. 3. Sys- 
tem. 4. Health. 5. Industry. 6. Con- 
vincingness. 7. Knowledge. 8, Thrift. 


9. Character. 10. Initiative. 

The card wil] also give the age, serv- 
ice and rank of the agent. 

Similar classifications are made of 
e ten poorest arent 

Can Size Up a Man Quickly 
The idea is not only to size a man 
up quickly, but to tell what qualities 
are most important and what are less 
important in the composition of an 
insurance agent. 

In his card test Mr. Woods discov 
ered that the quality rating highest 
among his ten most successful agents 
was initiative. The two next highest 
qualities were industry and convincing 
ness. They were tied for second place. 
Health ranked last. 

Of the poorest agents 
ranked last and health best 
ingness ranked eighth. 

In diagnosing the figures Mr. Woods 
said that the cards proved that the 
man who can originate, who uses his 
brains, goes far in life insurance, while 
the man who has good health may not 
get anywhere. Probably it is because 
some agents are too healthy; they are 
in such good physical trim that they 
are indolent and loaf a lot 


th 


initiative 
Convine 


Education 

Schooling did not rank very high. 
Character, also, if there is little else 
te back it up, does not place an agent 
in the front rank, proved by the fact 
that the average minister or teacher is 
not a particularly successful agent 

One of the older agents, a former 
teacher, resented the statement made 
by Mr. Woods, who retorted: 

“T did not say all teachers failed. 1 
said most teachers did. My father was 
a teacher for years, and he afterwards 
became a successful general agent as 


you all know.” Continuing he said: 
“Education is important, but not all 
important. Some one has said that 
the hardest thing these days is not to 
be educated, but to stay educated.” 
Test Proved Correct 

As an indication that the law of 
average in checking up personal quali- 
ties means something Mr. Woods said 
that Dr. Walter Dill Scott, the psy- 
chologist, went into his office, and using 
the new card test system gave an es- 
timate of the men in his agency, and 
there was very little difference between 
h‘'s estimates of the men and those 
reached by the card test system out- 
lined in the first part of this article. 

“And it took him just forty minutes 
to do it,” said Mr, Woods. 


ASSESSMENT ORDER INSOLVENT 


Travelers Offers to Take Over Mem- 
bers of Independent Order Free 
Sons of Judah 


Superintendent Jesse S. Phillips of 
the State Insurance Department was 
directed by order granted on February 
26. 1917, by Supreme Court Justice 
Hotchkiss to take possession of the 
Independent Order Free Sons of Judah 
for the purpose of liquidating its busi- 
ness 

The Travelers Insurance Company 
has offered to take over the members 
o: the local lodges in groups at level 
rates without medical examination. 
This opportunity to continue the insur- 
ance of their members has already 
heen embraced by many of these 
lodges. It is also possible that the 
burial feature of the Order may be re- 
organized separately and continued for 
the benefit of members. 

The Independent Order Free Sons 
of Judah is a _ fraternal beneficiary 
society originally comprising 140 local 
lodges, the Grand Lodge of which had 
its office at 78 Second Avenue, New 
York City. The application for th 
order of liquidation was made after an 
eyamination by the New York Insur- 
ance Department. 

The report on examination shows 
assets consisting of $34,260.42 cash in 
benk and an equity in partially filled 
burial plots in the Mount Moriah Cem- 
etery, in Bergen County, New Jersey. 
Of the cash assets $6,539.24 is carried 
in the Cemetery fund and $5,000 
pledged as collateral for a loan. There 
are also unpaid assessments by the 
local lodges, including the March 1 
call which has been prepared but not 
sent out, amounting to approximately 
$40,000. 

The Society was organized in 1890 
and incorporated in 1894 The. mem- 
bership was confined to persons of the 
Jewish faith and the death benefits 
were limited to $500. The Order was 
supported by monthly assessments 
levied upon the members of the local 
lodges at rates varying according to 
the age of the individual member and 
the number of deaths for which pro- 
vision had to be made. 
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[NDUSTRIAL CONCERNS throughout the land are proving the patriot- 
ism of business by insuring entire staffs of employees. 
will lend a hand—make it easy for firms to insure their workers. 


The Prudential 








Family Insurance has placed America First in Life Insurance, and Group Insurance 


will help to keep it there. 


The Prudential has a fine Group plan. 


that has tried it. 


Group Insurance is endorsed by every concern 
Send for brief, forceful, descriptive circular. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


FORREST F. DRYDEN, President 


Home Office : 


NEWARK, N, J. 
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Annual Report of 
Pres. John T. Baxter 


NORTHWESTERN NAT’L GAINED 
OVER 16% IN ASSETS 





Over 13 Per Cent. of New 1916 Busi- 
ness in Policies in Excess of 
$10,000 





The Northwestern National Life be- 
gan the year 1916 with $35,171,968 of 
insurance in force. The year 1915 had 
shown a gain of $3,329,099, or an in- 
crease of 10 per cent. The Company 
finished the year 1916 with $42,190,750 
of insurance in force, a gain of twenty 


per cent. The new business written 
and paid for in 1916 showed an in- 
crease of fifty-one per cent. as com- 


pared with the new business written in 
1915. 

In discussing the annual statement 
President John T. Baxter, of the North- 
western National, said: 


Better Field Work Done 

“It is also a pleasure to be able to 
report that a constantly increasing per- 
centage of the new business is being 
written upon the lives of people who 
were already members of the Com- 
pany. There was a noticeable improve- 
ment during 1916 in the average size of 
policies written. In 1915 policies in ex- 
cess of $10,000 constituted only four 
per cent. of the new business of the 
year. In 1916 policies in excess of $10,- 
000 constituted over thirteen per cent. 
of the new business of the year. This 
shows a distinct improvement in the 
character of the work done by the men 
in the field, as well as increased con- 
fidence in the Company on the part of 
the insured. 


Assets 

“We began the year 1916 with assets 
amounting to $4,554,633. We finished 
the year with assets of $5,303,801. <A 
gain of $749,168, or over sixteen per 
cent. 

“The assets of the Company are in- 
vested, for the most part, in real es- 
tate mortgages upon improved and cul- 
tivated farms, located in those States 
in which the Company is transacting a 
life insurance business. Our policy is 
to invest the assets of the Company, so 
far as may be possible, in those terri- 
tories from which such assets were de- 
rived. On December 31, 1916, we had 
$3,484,278 thus invested in real estate 
mortgages. A gain during the year of 
over twenty-four per cent. in this kind 
of investment. The aggregate appraised 
valuation of all the properties thus 
mortgaged to our Company was $11,- 
962,783, or 3.43 times the total amount 
of the mortgages. I am very glad to 
be able to report to you that the Com- 
pany has no property which it was com- 
pelled to take under foreclosure; that 
at this writing we have no foreclosures 
pending, and not one case of delinquent 
interest. Considering that we have al- 
most three and a half millions of dol- 
lars invested in real estate mortgages, 
the above showing speaks well for the 
character of those investments. It is 
a pleasure to remind you that we have 
no investments or securities whose val- 
ue could be in any way affected by the 
European war. 

Mortality 

“Our mortality during the years 1914 
and 1915 had been so abnormally low 
that in 1915 we set aside a contingent 
fund of $100,000 to take care of a prob- 
able increase in mortality during 1916 
and subsequent years. The contingent 


fund is still unimpaired. Our mortality 
continues favorable, being $299,696 for 
the year 1916. The policy of the Com- 
pany has been not only to maintain a 
favorable mortality, resulting in a low 
net cost to our policyholders, but also 
at the same time to accept the largest 
possible proportion of risks submitted. 
We gratefully acknowledge the essen- 
tial co-operation of our agents in the 
successful maintenance of this policy. 


Dividends to Policyholders 

“The amount distributed in dividends 
to policyholders during the year 1916 
was $124,916. The amount already ap- 
portioned and set aside for dividends 
to policyholders during the year 1917 
is $213,672. An increase of $88,755, or 
seventy-one per cent. 

Surplus 

“On December 31, 1915, our net sur- 
plus, after setting aside dividends to 
policyholders and a contingent fund of 
$100,000, was $443,155. On December 
31, 1916, our net surplus, after setting 
aside the same contingent fund and 
largely increased dividends to policy- 
holders, aS above indicated, was $468,- 
508. An increase in net surplus of $25,- 





ANOTHER INCREASE 





Fourth Change in Dividends Made By 
Columbus Mutual Life in 
Four Years 





The Columbus Mutual Life, of Colum- 
bus, O., has increased its dividend 
schedule four times in eight years. The 
newest schedule, effective April 1, in 
part follows: 


Ordinary Life 


eee 25 35 45 55 

Prem, ....$20.63 $26.88 $37.85 $58.37 
Ds asneialty 5.43 7.07 9.81 15.15 
wien 5.30 6.86 9.54 14.54 
- ciwaar 5.17 6.65 9.28 13.94 
eee 5.05 6.45 9.02 13.36 
De iteiixeol 4.94 6.26 8.76 12.86 
OD intake 4.83 6.07 8.51 12.42 
ere ee 4.73 5.90 8.26 12.02 
seein 4.63 5.74 8.01 11.66 
DS ws sake 3.22 4.10 5.57 8.25 

Twenty Payment Life 

CO re 25 35 45 55 

Prem, ....$29.17 $35.50 $45.58 $63.62 
ee 6.23 7.84 10.28 15.30 
-” anecee 5.98 7.54 9.96 14.67 
ere 5.77 7.24 9.60 14.04 
© cass 5.56 6.95 9.37 13.42 
e swanes 6.35 6.67 8.94 12.88 
© waswen 5.14 6.39 8.61 12.42 
arr 4.95 612 828 12.00 
iD sicsahaaea 4.76 6.88 7.96 11.61 
ee 3.07 3.88 6.27 7.92 

Twenty Year Endowment 

ere 25 35 45 55 

Prem. ....$48.28 $50.12 $54.79 $67.66 
T sawvens 8.58 9.74 11.68 17.61 
Serer 8.112 9.25 11.25 16.87 
© avseons 7.68 8.79 10.82 16.21 
D. wesae 7.25 8.34 10.40 15.61 
arr 6.84 7.92 9.98 15.07 
eee 6.43 7.51 9.56 14.59 
| Sreeerarr’ 6.05 7.10 9.15 14.17 
D «exis 5.70 6.70 8.74 13.81 
. ee 5.18 5.66 6.59 8.73 





LICENSED IN MINNESOTA 
The Philadelphia Life has been li- 
censed in Minnesota by the department 
February 6, 1917. Its cash capital 
amounts to $560,320. It commenced 
business April 17, 1916. 


86,681 WAR CLAIMS 
The Prudential, of England, has now 
paid 86,681 war claims for £1,818,814. 








dividend record 





An old, well established, progressive life insurance company, with unexcelled 
n has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 





HOW CALLS WERE GROUPED 

As an example of what gray matter 
plus the use of shoe leather will do, 
we print the record of William Ford 
Johnson, Dearborn branch, Chicago, for 
January. Number of calls 140. Num- 
ber of interviews 68. Business written 
$52,000. His 140 calls were on men 
grouped as follows: Friends 10, ac- 
quaintances 63, strangers 67. His busi- 
ness from friends was $14,500. From 
acquaintances and strangers, $37,500. 
Mr. Johnson is nearing the end of his 
first insurance year. In eleven months 
he wrote and had examined $195,695, 
total paid business $161,500. Mr. John- 


son specializes in two particulars. First, 
his card system has been developed 


continually. It has become a great as- 
set. It will be an unfailing source of 
business in the future. Second, he is 
an expert on age 60 and 65. policies. 
He believes in insurance and does his 
work day in and day out without a let- 
up. He is already reaping the benefit 
of previous work. As time goes on it 
is practically certain that he, like so 
many others in the past, will organize 
a large clientele. He’s a New York 
Life man. 


HOLMES ADDRESSES AGENTS 

At the agency meeting of the Jos. 
D. Bookstaver general agency of the 
Travelers on Monday, Earles F. Holines, 
manager of the life department of the 
New York office of the Travelers was 


the speaker. Fifty-three agents were 
present and gave Mr. Holmes an en- 
thusiastic reception. 


———. 








THE 


First Mutual 





Chartered in America, 1835 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS 


ALFRED D. FOSTER, President 
D. F. APPEL, Vice-President 


FINANCIAL STATEMENT 


Assets, J an. I, 

2) re ee 
SAGUENNOR 6 acceees 69,154,791.00 
DNS cs ccccakwes $5,120,189.68 


The New England Mutual’s recognized 
position in the front rank of American 
result of seventy-two 
years of honorable, capable and equitable 
If you are a “front rank” man 
—you want to be identified with such an 


companies is the 
dealing. 


institution, 


EDWARD W. ALLEN, Manager 
217 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 














OF GOSTON 


Semtrgat 


E INSURANCE COM 
MASSACHUSETTS 


THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 

Secure prompt action in the 








WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 








sional insurance advisers. 


B. H. WRIGHT, President 





Men with ambition and ability, who represent this Company, now in 
its SEVENTY-THIRD YEAR, become business counsellors and _ profes- 


An honorable record of SEVENTY-THREE YEARS gives our repre- 
sentatives great prestige with the insuring public. 
Additions are made to our agency force when the right men are found. 


STATE MUTUAL LIFE ASSURANCE COMPANY 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 
D. W. CARTER, Secretary 


STEPHEN IRELAND, Inspector of Agencies 
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Jos. D. BOOKSTAVER 


76 William St., seo 230 Grand St. 


Generel A 
Tue Traveters Insurance Co. 
of Hartford, Conn. 
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Patriotism Keynote 
of Big Local Dinner 





MORE THAN 1,000 ATTEND HOTEL 
ASTOR BANQUET 





Officers of Many Companies Share in 
Thrill as National Crisis Events 
Are Reviewed 





With the United States on the verge 
of war, with insurance men anxious to 
spring to their feet at the mere men- 
tion of the President or the flag, and 
with three of the most prominent men 
in America eloquently discussing the 
nation’s crisis, the annual dinner of the 
Life Underwriters’ Association of New 
York, held at the Hotel Astor on Tues- 
day night, was anything but a pink tea 
affair. 

Time and again the great audience 
rose to its feet giving tumultuous 
cheers. Mingled with the wave of en- 
thusiasm were jeers, cat calls and 
hisses for one of the diners who did not 
like the militant tone of a resolution, 
and, also, some hisses for a speaker 
when he criticised the President. 


Largest Dinner 

The dinner was the largest that has 
ever been given by the Life Underwrit- 
ers’ Association of New York. Some 
companies had as many as seventy-five 
representatives present. The boxes 
were crowded with women in evening 
gowns. Many presidents of the life 
insurance companies, and other officers, 
lent distinction to the occasion. Rep- 
resentatives of the National Association 

wio had been in Washington— in- 
cluding Wilson Williams, New Orleans; 
J. Stanley Edwards, Denver; W. M. 
Horner, Minneapolis, and Maurice H. 
Stearnes, Providence, were in attend- 
ance. Harold Pierce, of Philadelphia, 
who specializes in unusually large poli- 
cies, was also present. Scattered among 
the tables were men in various walks 
of life, including former Governor Field- 
er and Judge Frank M. Taylor of New 
Jersey, and former Fire Commissioner 
Joseph Johnson of New York. 

Placed $100,000 Policy 

Some of the life insurance men 
brought friends outside of the business, 
and one of these, a guest of William N. 
Compton, general agent of the John 
Hancock Mutual Life in New York City, 
was so impressed by the patriotism 
shown at the dinner, the enthusiasm, 
character and general spirit of the oc- 
casion that he voluntarily agreed dur- 
ing the evening to place $100,000 insur- 
ance through Mr. Compton, having pre- 
viously taken out $100,000 insurance 
with him. 

It was the last meeting at which 
Lawrence Priddy would preside. P's had 
worked day and night to make this 
banquet a success, and was closing his 
second term, the only man who has 
ever been elected for two terms run- 
ning. At first it had been decided to 
make a personal gift to Mr. Priddy in 
recognition of his service to the associa- 
tion. At a meeting of former presi- 
dents of the association they decided 
instead to make a special] drive for new 
members, believing that this would ap- 
peal to him most; and, hence, a Priddy 


Month was inaugurated, and more than 
one hundred applications for member- 
ship were received, 


Celebrated Men Talk 
There was not much life insurance 
about this banquet, but nobody cared. 
Charles E. Hughes, scheduled as one of 
the speakers, did not come. Mayor 
Mitchel was tied up in his office on 
the food situation. 


John H. Finley, Commissioner of Edu- 
cation of New York State; Rabbi 
Stephen M. Wise, one of the leaders 
among the pacifists, and George W. 
Perkins, formerly with the New York 
Life, later with J. P. Morgan & Co., 
and now devoting his time to the public 
service with relation to the feeding of 
the people of New York City, were on 
hand. 

The meeting opened with a toast to 
the President of the United States. It 
was next announced that the member- 
ship of the local association is now 
more than 900. William F. Atkinson, 
of the Northwestern Mutual Life, Brook- 
lyn, who was elected president, pledged 
his best efforts to keep up the good 
work. 

John C. Dempsey gave a talk on the 
national songs, and at the conclusion 
of his remarks everybody sang the 
“Star Spangled Banner.” 


Resolution Pledges Support to Wilson 

Charles Jerome Edwards, of the 
Equitable Life, and on2 of the leaders 
in the Aero Club of America, read a 
ringing resolution pledging to the 
President of the United States that the 
125,000 life insurance agents in the 
United States would stand shoulder to 
shoulder with him “in upholding the 
honor of the flag, the protection of 
American citizens and the principles of 
civilization, which at this hour becomes 
the most sacred duty and purpose of 
every real American.” He had no soon 
er concluded than Henry Abeles, a 
prominent insurance man, who is presi- 
dent of the United Turners’ Society of 
New York, denounced the militant 
character of the resolution, saying that 
he did not object to pledging support 
to the President, but did not want the 
resolution so aggressively worded. Jeers 
greeted him and the resolution, put to 
vote, was carried with a whoop. 


A resolution protesting against in- 
cluding life insurance companies in the 
excess profit tax was read. The resolu- 
tion versed the opinion of 25,000,000 
policyholders and declared that this tax 
penalized the industry of men and 
women with small income, and was an 
unjust discrimination in favor of sav- 
ings banks. 

Mr. Finley began his talk by quoting 
“mortality figures” from the Book of 
Genesis, saying that life insurance men 
must envy the great ages to which men 
lived in those days. After having a 
lot of fun with the actuaries he drew 
from his pocket the document which he 
termed a life insurance policy. It was 
a contract insuring the United States. 
He announced that it was issued by a 
corporation organized in 1776, reorgan- 
ized in 1787, the first President of which 
was George Washington. He outlined 
the career of the corporation, telling 
how it was nearly divided in two in 
1860. He then read the different 
clauses in the policy, each provision 





Home Office: 








A Legal Reserve Company 


Are You a Big Producer? Can You Prove It? 
ONE GENERAL AGENT WANTED IN INDIANA 


Fletcher Trust Bldg., 


Indianapolis, Ind. 








FINANCIAL STATEMENT 


NORTHWESTERN NATIONAL LIFE 


Insurance Co., Minneapolis, Minn. 


December 31, 1916 
oe $42,190,750.00 


DEED cin icnhedd sntwakendeesawimeneibinnes 
First Mortgage Loans: 
(Farm Loans, located in the choicest farming sections of 
the country—appraised value of Property, $11,962,783.00). 3,484,278.10 







Gee PE 5h 0.4550ts6aeGRdSA Seeaebabakaas KonAsdetsedeneebencs 757,889.35 
Bonds owned ...... 151,068.90 
Yeferred and Uncollected Premiums....................cgcecceeses 146,773.53 
Interest and Rents Due and accrued 74,322.76 
Cash in Office and on Deposit in banks.................ccccecuees 113,199.96 
SIE: . case nivndrnecenignsasavssdnenestuaentiukssvakshvabeiieaces $5,303,801.64 
LIABILITIES 
oe ee ee ee sevcccccccccccccceces SAO ATASO 
Uncompleted Claims in process of settlement...................... 62,213.80 
Present Value of Instalments not due...... vosnweestetiaaheednl 12,592.47 
Premiums and Interest Paid in Advance.................cccce00s 30,862.60 
Anticipated Taxes (due 1917).................. stenntieeaeunnede 27,000.00 
ff 62 eee bv seeequpences 36,904.89 
Funds held for dividends to Policyholders seeesoseeanes 266,407 .07 
Surplus set aside as Contingent Fund....... redetidnaebusebie 100,000.00 
SN UD GND GINIDs ovcnscsviendcceesekensotesacessoncs 468,649.81 
PE ivi daesevacnccsenntsidnisvesidsnsis ebeenieevdesaevinbis $5,303,801.64 
THE RECORD FOR 1916 
ROBE svccsccsveccrsdccheensungnensascdugsinsabesereveseussveseees $5,303,801 .64 
Increase $749,168.28—16 per cent 
OER Gh DOG vivnciriassccsansenseass babiicenssiscesess $42,190,750.00 
Increase $7,018,782.00—20 per cent 
Insurance written and paid for............ccccccccccccccccces $10,661,886.00 
Increase $3,595,652.00—51 per cent 
Amount Apportioned for Dividends to Policyholders $213,672.40 
Increase $88,755.45—71 per cent 
Paid Policyholders Since Organization....... $16,353,070,.22 











American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 














PURELY MUTUAL CHARTERED 1857 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GKO, C. MARKHAM, President 


INSURANCE IN FORCE, $1,420,012,571 
SATISFIED POLICYHOLDERS each year apply for over 35% of the new 


insurance issued. 
NORTHWESTERN POLICIES are easiest to sell and stay longest in force. 
Mortality 60.31%. Interest 4.95%. Expense 10.46%. 
AGENTS PROTECTED by enforcel No-Brokerage and Anti-Rebate Rules. 


It Will Pay You tu nvestigate 
Before Selecting Your Company 








Large ‘‘Dividends”’ 


Write to 
H. F. NORRIS how Con 
Service Policy 


Superintendent of Agencies 
Milwaukee, Wisconsin 


Income Insurance 
Corporation Insurance 


Partnership Insurance 
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being greeted with tremendous cheers. 

The policy feature was one of the 

cleverest things ever read at a banquet. 
Wise Defends Administration 

Mr. Finley was followed by Rabbi 
Wise, of the Free Synagogue, New 
York, who made an eloquent defense of 
President Wilson, including his Mexi- 
ean policy. Leading up to the present 
crisis he stirred the audience by saying: 

“If we are compelled to resort to the 
dreadful and brutal arbitrament of arms 
then America, too great to have to fight 
for herself, will war to help bring the 
reign of democratic justice and republi- 
can liberty to the old world. If the 
sword is forced into our hands then we 
know we have been patient, magnani- 
mous and long suffering. We will war, 
not for ourselves, but for all the world.” 

Speaking of life insurance Rabbi Wise 
said in part: 

“Life insurance is one of the great 
social adjustments of our day and gen- 
eration. Life insurance is one of those 
significant and statesmanlike achieve- 
ments which reflect determination of 
the people, not only to care for them- 
selves adequately during their lifetime, 
but even to anticipate the needs of 
loved ones. |! have long considered life 
insurance one of the great allies of the 
ethical and religious institutions of our 
time. The stronger the life insurance 
companies which you serve become, the 
better are we able to do our work.” 

Mr. Perkins’ Talk 

George W. Perkins was introduced 
by Mr. Priddy as the man who induced 
him to become an agent. He was 
greeted by the Nylic song sung by rep- 
resentatives of the company which he 
served for so many years. 

In view of Mr. Perkins’ position as 
spokesman for the Progressive party, 
along with Colonel Roosevelt, it was 
expected that he would comment sharp- 
ly on Rabbi Wise’s views. He did not 
waste much time in doing so, picking 
out the Mexican policy of the President 
for attack. As soon as Mr. Perkins be- 
gan criticising the Administration there 
were hisses and some people left the 
room. He continued, however, for a 
few minutes and then branched off into 
a discussion of the food situation in 
New York City. 

Some of the Life Presidents Attending 

The banquet ended at 11 o’clock. It 
was one long thrill from start to finish. 
Among some of the life insurance com- 
pany presidents who attended the ban- 
quet were: Messrs. Kingsley, New York 
Life; Dryden, Prudential; Lamb, John 
Hancock; Wyman, Berkshire Life; 
Cillis, Germania; Wright, State Mu- 
tual; McClench, Massachusetts Mutual; 
Wing, Provident Life and Trust, and 
Childs, Columbian National, 


NEARLY $60,000,000 IN FORCE 

Nearly sixty million dollars of life 
insurance in force is the record of the 
Pankers Life of Lincoln, Neb., at the 
close of 1916. This volume of business 
was scarcely dreamed of at the found- 
ing of the Company; was not in sight 
twenty years ago and not anticipated 
in such a short time as even ten years 
ago. From sixty million of insurance 
to one hundred million is not a long 
distance with the present progress of 
the Company; and it is not too much 
te expect that in five years the larger 
figure will be reached. 


NOW A $2,000,000 AGENCY 
The Pittsburgh Agency of the Equit- 
able Life of Iowa, under general agents 
St. Clair & Golden, has the distinction 
of being the first agency of the Com- 
pany that has ever gained a place in 
the Two Million Dollar class. During 
January the net paid for business of 
this agency amounted to over $168,000. 
The Chicago agency, under General 
Agent W. F. Crawford, is a close sec- 
end and had it not been for a few 
returned undelivered policies, it would 

a.so have been in the same Class. 
The total issue of the Metropolitan’ 
$5,000 whole life polic as ; 
Sen eoaeee policy last year was 


Paving Way to 
Retire Equitable Stock 


RECOMMENDATION IN PHILLIPS’ 
REPORT TO LEGISLATURE 


Wants Section 95 Amended as Step 
Advisable Before Mutualization 
Can Be Effected 











Among the recommendations to the 
Legislature, made by ‘Superintendent 


Phillips, of New York State, the one 
which is likely to have the most far- 
reaching effects has to do with the 
amendment of the law with reference 
te retirement of capital stock of life 
insurance companies. As Mr. Phillips 
states in his report, this recommenda- 
tion is intended to afford opportunity 
tu effectuate the retirement of the 
capital stock of the Equitable Life As- 
surance Society. The conditions with 
reference to the stockholding in tue 
Mquitable Life Assurance Society have 
heretofore been such that, under exist- 
ing law, it was impracticable for that 
company to formulate a plan for the 
retirement of its capital stock, for the 
reason that so soon as the company 
might acquire a portion of such stock 
under the provisions of section 16 of 
the Insurance Law, the stock so pur- 
chased would cease to have voting 
power, and the balance of the stock 
not purchased would possess all such 
power. Mr. Phillips points out that, 
should purchase of a portion of stock 
under such a statute be effectuated, 
it might soon transpire that what was 


originally a minority of the stock 
would come into actual control. He, 
therefore, recommends that the Legis- 


lature amend section 16 of the Insur- 
ance Law so as to provide that, until 
all of the stock has been retired, in 
case of a company adopting a plan 
for such retirement, the shares when 
aud as acquired shall be held by 
trustees for the benefit of policyhold- 
ers and voted at corporate meetings. 
Section 95 

In connection with this amendment, 
Superintendent Phillips also recom- 
mends an amendment to section 95 of 
the Insurance Law with respect to the 
adoption of a plan for retirement of 
stock and the method of conducting a 
meeting of stockholders for that pur- 
pose. If this legislation is adopted, it 
will be possible to formulate a plan 
looking to the retirement of the capital 
stock of the Equitable Life Assurance 
Society and its conversion into a mu- 
tual life insurance company. 

Superintendent Phillips, in his re- 
port, also opposed whole family insur- 
ance by fraternals. 

The Superintendent favors some lim- 
itation upon new business, but recom- 
mends that Section 96 be amended to 
exempt sub-standard risks. 

H. F. DOW DEAD 

Hezekiah F. Dow, a former resident of 
Syracuse, N. Y., died in Detroit, Mich., 
last week. For nearly a quarter of a 
century Mr. Dow was senior member 
of the firm of Dow, Behm & Co., man- 
agers for central and western New 


‘York for the Massachusetts Mutual Life. 


The partnership was dissolved six years 
ago, and he went to Detroit, where he 
made his home. 


GIVEN GOLD PINS 
Twenty-eight agents of Northwest- 
ern National Life of Minneapolis who 
wrote $100,000 or more business in 1916, 
were presented with gold pins with 





silver stars, each. star representing 
$100,000 of written business for the 
year. One of these pins bears seven 


stars, others from one to six stars, 





Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Inc. 1851 
New policies with modern provisions Attractive literature 
W.D. Wyman, President W.S. Weld, Supt. of Agencies 

















FOUNDED 1865 
Unexcelled In Favorable Mortality 


and Ee-nomy of Management 
The Provident Life and Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low and still further reduced 
by Annual Dividends 

















There Is Always Room At The Top 





Come with us and it won’t be so 
hard to get on. 
Live ones win among IZZERS 





Write to J. L. BABLER, Gen’! Manager Agencies 


| International Life. 





~ ju j ak takai yb, 
Re mt as ST. LOUIS 








We don’t contract with poor men. 

We give a new man our attention until he is 
started. 

We make our men make good. 

Why don’t you work for us? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 








Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 
For particulars, address 


C. H. JACKSON, Supt. of Agencies 























HOME LIFE LEADERS 

The ten leading general agencies of e 
the Home Life, of ‘New York, from a i * Just _ 
standpoint of amount of insurance set- “Insurance 
tled for January, 1917, ranked in amount 9 
as follows: J. R. Robbins, New York Man — 
City; Guhne & Barnes, St. Louis; J. V. 
Wagner, Indianapolis; R. M. Simona, the open sesame 
New York City; C. C. McGehee, Jr., to every courtesy 
Atlanta; H. R. Bryarly & Bro., Win- within our power. 
chester, Va.; R. A. Bickel, Wheeling, 
W. Va.; George H. Simmonds, Newark, A 
N. J.; W. A. R. Bruehl & Son, Cincin- Room with m 
nati; and Lorin Hord, Minneapolis, mit tached bath $1.5 
Minn. = and $2.00 

penigninlehitntemneie ete, Private bath $2.50 


and $3.00 


BREVOORT Hotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mer. 


REILLY HEARING 

Copy of the proceedings in the hear- 
ing in the John J. Reilly twisting case 
before the Pennsylvania Insurance De- 
partment have been distributed among 
a number of insurance associations. 
This is the case in which Harold Pierce 
and others have been active in pros- 











ecuting, 
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Mortality, Reserve and Loading 


Prepared by Northwestern Mutual Life for Its Agency Corps 


WUT ul Hull 


Mortality tables are usually arranged 
to begin at age ten with 100,000 lives 
and show the number living and dying 
during each subsequent year of age. 
The American Experience Table was 
published in 1868 by the late Shepard 
Homans, then a well-known actuary. It 
was a modification of an earlier table 
derived from the experience of 
seventeen British companies and 
known the Actuaries’ or Combined 
Experience Table (1843) and has been 
generally adopted in this country by 
companies and as a standard of valu- 
ation by State Insurance Departments. 
According to the American Experience 


as 


Table the last life terminates before 
reaching age 96. The last life does not 
terminate until age 99 by the Actuaries’ 
Table, while other tables terminate at 
other ages in the neighborhood of 100. 

As has been pointed out, the ap- 
proximate uniformity of rates of mor- 


tality was discovered by observation and 
there is much interesting history con- 
nected with the various compilations, 
going as far back, it is claimed, as 364 
A. D., but for the present purposes of 
the student it is sufficient to say that 
the tables commonly used in this coun- 
try are the American Experience and 
the Actuaries’ Tables. The differences 
in the latter are due to the ad- 
justment to different experiences, while 
ihe similarity is due to what may 
be called the “Law of Mortality,” where- 
by lives tend to terminate at a rate de- 


pending on age It is not necessary 
that the percent ize of deaths be exactly 
predicted, but only that the actual 


follow the 
computing 
medical se- 
no difficulty 
mortality below 
the tables mentioned. 


The Natural Premium 
Having 


deaths shall in a general way 
mortality table selected ‘for 
premium rates. By careful 
lection of risks there is 

in obtaining an actual 
that of either of 


carefully studied the mortality 


tables we may now consider the meth- 
ods whereby lives may be insured. If 
insurance were desired for only one 
year the obvious method would be to 
divide the death claims at any age by 
the number to be insured at that age 
and thus require each person to pay 


his share of the total losses. Thus the 
American Experience Table (which is 
the table always herein referred to, un- 
less otherwise specified) shows 81,822 
persons alive at age 35 and that 732 die 
during the year. To insure each life 
for $1,000 for the one year would there- 
fore cost $732,000, divided among 81,- 
$22 persons or $8.95 for each person 
entering into the insurance agreement. 
But as death claims are theoretically 
payable at the end of the year from 
funds collected at the beginning of the 
year it is only necessary to collect $8.69 
at age ince that sum with 3 per cent. 
interest amounts to $8.95 at the end of 
the year. If the same procedure be 
followed for each succeeding age the 
series of amounts obtained by dividing 
the death losses of each year by the 
number living at the beginning of the 
year (discounting for one year at 3 
per cent.) would be a table of natural 
premiums. This is sometimes called 
the “step rate plan” because the rate 
would increase each year by reason of 
the fact that the percentage of deaths 
increases with age. Thus the American 
Experience Table shows that three lives 
begin the ninety-fifth year of age and 
all terminate during the year; therefore 
$3,000--3 $1,000, discounted at 2 per 
cent for one year—$970.88 which is the 
natural premium at age 95. It is en- 
Urely proper, but not practical, to in- 
sure lives on this plan. In a blind sort 
of way many of the fraternal orders and 


or 
oo 8] 


| | | 


some of the assessment associations 
(now an almost extinct class of com- 
panies) have followed some modifica- 


tion of this plan. But any plan of life 
insurance collecting less premium than 
is charged by the reliable long estab- 
lished level premium companies basing 
their computations on these tables, 
must sooner or later require a large 
increase of payments. It has been 
amply demonstrated that no plan re- 
quiring increasing payments can _ per- 
manently succeed. Failure is a serious 
thing to the beneficiaries of men who 
supposed they were protected by per- 
manent life insurance. 


Level Premium Plan 


The level premium plan was devised 
about one hundred and fifty years ago 
and has been completely successful, 
having during that time proved its ade- 
quacy to the needs of society through 
wars, epidemics and financial panics 
without number. This plan as its name 
indicates, is based upon the collection 
of annual premiums that are level or 
fixed through life from the earliest to 
the oldest age. It is, in fact, a method 
of averaging, with the aid of compound 
interest, the payments required by the 
natural premium plan whereunder the 
net rate (excluding the necessary addi- 
tions for expenses) increases from $8.69, 
at age 35, to $970.88 at age 95. Ob- 
viously the level plan requires the col- 
lection of more than the natural premi- 
um during the first years, but much less 
during the later years. (The level pre- 
mium whole life rate, exclusive of ex- 
pense loading, is only $21.08 at age 35 
on a 3 per cent. interest basis.) The 
collection of a larger sum than is ne- 
cessary to meet current death losses 
evidently involves the accumulation of 
a fund. This fund is known as the re- 
serve and the interest thereon greatly 
reduces what the insurance would other- 


wise cost. In fact it is assumed that 
the reserve will earn a certain rate of 
interest when the premiums are com- 


puted. In a rough way the reserve may 
be defined as the sum accumulated from 
the net premium payments, after cur- 
rent death losses have been paid. 
Rate of Interest 

As indicated, a rate of interest is as- 
sumed in computing level premiums 
The rate selected must be one which 
the company can surely earn on its 
funds during the fifty, sixty or seventy 


years that life policies may possibly 
run before maturity. Otherwise the 
computations of the company would be 
at fault. The rate commonly used is 
> per cent. though a few companies use 
3% per cent. Companies using a higher 
rate for new business may be regarded 
with suspicion as unusually optimistic 
in their view of future conditions. 


Growth of Reserve 


By referring to the Reserve Tables 
you will find the terminal reserve val- 
ues (American Experience Table and 3 


per cent. interest). The progress of 
reserve accumulations will be briefly 
explained. The ordinary life 3 per 
cent. net premium at age 35 is $21.08. 
This is the sum that must be contrib- 
uted by the policyholder each year 
(aside from the loading for expenses) 


and is the initial reserve for the first 
year. This amount is improved to the 
end of the year at 3 per cent. interest; 
the tabular mortality cost of insurance 
for the year is deducted and the re- 
mainder, $12.88, is known as the ter- 
minal reserve of the first year. To 
this amount add the net annual pre- 
mium, $21.08, and obtain $33.96, the in- 
itial reserve of the second year. This 
total is again improved at 3 per cent. 


to the end of the year, the cost of in- 
surance at age 36 is deducted and the 
balance, $26.13, is the terminal reserve 
for the second year. ‘The net premium 
of $21.08 is again added to obtain the 
initial reserve for the third year, $47.21. 
Adding the year’s interest and deduct- 
ing the cost of insurance at age 37 
gives the terminal reserve for the third 
year, $39.76. Continue this process un- 
til the end of the 95th year of age or 
61st policy year and the terminal re- 
serve of the 61st policy year will exact- 
ly equal $1,000, the face of the policy. 
Hence ordinary life policies are some- 
times spoken of as endowments pay- 
able at age 96. 

The same proceeding will give the 
succeeding initial and terminal reserve 
values of endowments. The 20-year en- 
dowment net 3 per cent. premium at 
age 35 will be found to be $41.97. This 
amount plus 3 per cent. interest, minus 
the tabular mortality cost of insurance 
for age 35 is $34.59, the terminal re- 
serve of the first year. Proceeding in 
the same way will finally give $970.88 
as the initial reserve of the 20th and 


last year before maturity. Adding 3 
per cent. interest for one year gives 
$970.88 4+-$29.12—-$1,000, the terminal re- 


serve at the end of the 20th year and 
the amount payable at maturity. The 
student will here ask why the tabular 


mortality cost of insurance is not de- 
ducted the 20th year as in each pre- 
ceding year. The answer is that the 


cost of insurance is not assessed upon 
the face value of a policy but upon the 
amount at risk, i. e., the difference be- 


tween the face of the policy and the 
terminal reserve of the year. But in 
this case the terminal reserve of the 


20th year equals the face 
payable at the end of the 
the terms of the contract. There being 
nothing at risk the last year of an en- 
dowment there is no cost of insurance 
to deduct. 

It is apparent from the preceding par- 
agraph that the level premium plan 
necessitates the accumulation of a re- 
serve fund beginning with the first pre- 
mium. ‘This fund if increased at 3 per 
cent. interest will, together with the 
future net premiums, pay losses occur- 
ring according to the mortality table 
until the last life terminates at age 95. 
It will do no more and no less. Fail- 
ure to so maintain the reserve would 
mean ultimate insolvency. No plan can 
permanently succeed which does not 
provide for an adequate reserve based 
on a suitable mortality table and a safe 
rate of interest and there can be no 
success in a plan that is not permanent. 
This fact accounts for the general fail- 

(Continued on page 9.) 


of the policy 
20th year by 








E have room just now for two or 

three good men—not the Million 

Dollar producer who takes it out 
in talk, but the man who can average 
$100,000 of personal business, plus ex- 
perience in appointing and working 
with agents. Men who become val- 
uable to this Company grow in value 
to themselves. We cannot guarantee 
your success, but we will give you a 
real opportunity, then it’s up to you. 
Would you like to hear about it 
further? 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


HOWARD S. SUTPHEN 
Vice-President & Manager of Agencies 
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Insurance in force, 107,262 Policies for.. 
WHAT NO OTHER 
To repay to its Policyholders in 
render Values, 


It stands alone in that result. 


“COMPANY 
Death 
Annuities and other credits more than the y have paid to it in premiums. 


The Connecticut Mutual Life Insurance Company, 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 


$253,439,405.12 
Sur. 


HAS DONE 
Endowments, 


Claims, Dividends, 








Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 
Organized 1850 








4% 2 <5 ene $310,337,255.71 
Total =e Fg we oR = ee noted, in'saing Lesenee panewns .  319,548,729.00 
Excess of amount returned.................+- . 9,211,473.29 
Build Your Own Busi te 
. . 
UNG TOUFUWNDUSINESS | | Perfect Protection Policy 
under our direct general agency contract OF THE 


RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 
of Pittsburgh 
FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








When Werman Du- 
val, of the North- 
western Mutual Life 
in New York, started 
in the life insurance 
business he had the idea that he must 
see thousands of people, and did see 
5,000 the first year. Then he became 
convinced that a mere call may mean 
nothing; that something was required 
in addition. That something was a real 
interview. Accordingly, he modified his 
tactics, saw fewer people, but managed 
to tell those few his story. ‘Thus, he 
mixed intelligence with “leather,” as 
life men call mere leg work. In 1916 
Mr. Duval wrote about $1,750,000. 
e * - 


$1,750,000 
Writer Changed 
His Tactics 


Men who need life in- 
Our Business surance, and ought to 


and buy it, are often pro- 
War Rumors lific in excuses for 
evading duty and si- 


lencing conscience. And a new excuse 
is now at hand. War looms on the 
horizon, and your prospect is quite like- 
ly to think he has a conclusive reply to 
your arguments, ready-made to his hand, 
says the New England “Pilot.” 

The reverse is the case. Instead of 
being an added comfort to him, rumor 
of war is really a fresh and powerful 
weapon in the hands of the agent. 

The foremost desire of every think- 
ing man must always be how to provide 
for contingencies before they become 
certainties. The time to prepare for 
serious eventualities is obviously while 
it is possible to make the preparation. 
You don’t rush to a fire insurance agen- 
cy for a policy on your burning house. 
Likewise, if one wait until actual hos- 
tilities break out, he should not be 
surprised if he find life insurance a 
rather elusive benefit for him, 

The real lesson to be drawn from the 
present state of affairs is, not that this 
is a time to hold back from buying life 
insurance, but that it is a time in which 
to make a fuller use of this great in- 
stitution than ever before. This is true 
because the prospective need for insur- 
ance is more apparent today than this 
generation has ever known it to be. 
Those who already have insurance, 
should take more; and those who have 
none, should see their friend, the agent, 
at once, and get the matter settled be- 
yond any possibility of doubt. 

The policyholder, as such, is vastly 
better off in both war times and. peace 
times than his neighbor, who has been 
‘foolish enough to deny himself the sup- 
port that the distribution of his risk 
among millions of other risks, through 
life insurance, is able to give. 

* ” * 


Douglas Waterman is 
Has Found a special representa- 
the Spirit tive of the Pan-Amer- 
of Insurance ican Life in Cuba. At 
a recent meeting of that 

Company he told how he succeeds, 
“In a general way I may say my 
best day’s work, or rather my best work 
days, if I may be allowed to put it thus, 
are those which are filled with the 
greatest good for the Company, for the 
insured and for myself, thereby consti- 
tuting a formula of highest balance, 
which is to my mind the secret of life 
and of goodness and well being. Such, 
gentlemen, is generally speaking, my 
feeling with respect to my best work 
days. For greater clearness allow me 
to cite an example that will portray my 
thought: my fairest day’s work would 
be that accomplished on the day that 
I should visit a home that had long been 
happy and peaceful, but in which trouble 
had come, from which the cold, invisible 
hand of death had suddenly swept away 
its only firm support, the loving father 


or mother. There in that modest home, 
daily labor well done had brought com- 
fort and plenty; but mysterious death 
had dried the fountain of happiness, 
and through the same door whence 
passed the inanimate form of the loved 
one, there entered the shadow of dark- 
ness, of tears and of poverty. ‘The little 
orphans standing about, helpless and 
unable to cope with the problems of 
life before them; beset by the dangers 
of hunger and want, sickness, ignorance, 
crime and disgrace. It is then, that 
coming in the name of the Pan-Ameri- 
can Life Insurance Company, like a 
guardian angel from on high, I hand to 
the family the proceeds of the insur- 
ance through which careful foresight 
the deceased had carried, and from my 
presence, as before the crucifix, there 
fade away the demons of darkness and 
sorrow. The children, those tender, 
helpless beings, have spread before 
them food; their schooling and upbring- 
ing is provided for, and in due time they 
enter the ranks of the useful, active 
members of the community. They have 
thus, thanks to the Pan-American Life, 
been drawn away from the evils that 
like sinister vampires hover over that 
home. -Thus have I given the day to the 
building of a monument to the Pan- 
American Life more lasting than bronze, 
yet resting on the precious souls of ten- 
der children.” 
7 + 
Manager George A. 


Holds Two Smith, of the Ger- 
Agency Meetings mania Life in In- 
a Week dianapolis, is hold- 

ing two agency 

meetings a week. One on Monday 


evening and one on Thursday evening. 
On Monday evening we devote ourselves 
entirely to the study of life insurance, 
the Germania Life policies, and how 
best to present them and fit them to 
the prospect’s needs. On Thursday 
night we take up the subject of “Sales- 
manship” in general, also a broad study 
of the fundamental principles underly- 
ing business in general. “The Monday 
night meeting is to centralize our par- 
ticular problems and the Thursday night 
meeting is to study the other fellow’s 
problems, so that we may be able to 














Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


piengapCen Of the People 
The Company By the People 
—___ For the People 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








fit him better with a life insurance con- 
tract,” said Mr. Smith. “(Hach man has 
been given a quota for the month and 
I am going to purchase a loving cup 
which will be set up as a prize for the 
man making the largest percentage of 
his quota, providing that the amount of 
business he writes is at least 60 per 
cent. of his quota. The name of the 
man winning each month and his per- 
centage will be inscribed on the cup 
which will belong to him during the fol- 
lowing month. At the end of the year 
the cup will go permanently to the man 
who won it the largest number of 
months.” 





EVERYBODY CAN’T BUY IT 


Life insurance is not a thing 
that everyone with the money 
can buy, like stocks and bonds, 
potatoes.— Exchange. 


shoes and 











Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’”’ 
mean certain success for you. 








For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








TAXING THRIFT 
Policyholders Told That as Vitally 
Interested They Should Oppose 
Such Measures 


; The Columbian National Life, in its 
interesting little paper going to policy- 
holders, makes this statement under 
the head of “Taxing Thrift”: 

’ “It seems to be an elementary rule 
in taxation to tax any large amount of 
money or accumulation of money, the 
taxation of which will not make too 
great a political disturbance. Life in- 
Surance comes under this designation 
for two reasons: the sums taxable are 
enormous and there is no general union 
of policyholders to oppose. ‘The result 
is that the business of life ingurance 1s 
— when cther business would not 
a. 

“The chief feature about taxes on 
life insurance now seems to be when- 
ever the question comes up, ‘How much 
shall we increase the tax?’ knowing 
that because it is not a direct tax, but 
an indirect one upon the public, no one 
will object. But why not object? When 
a bill is presented to your legislature to 
increase the taxes on life insurance you, 
Mr. Policyholder, are most vitally in- 
terested. You take out insurance for 
the protection of your home and your 
family. In doing this you are encour- 
aging the habit of thrift; you are re- 
lieving others of the responsibility of 
taking care of your family in the event 
of your untimely death and you are 
establishing the best known substitute 
for public charity supported by a heavy 
general tax. Why then should you be 
penalized? You are the most vitally 
interested and you are the only one 
who can relieve the situation.” 

PREMIUM NOTE DECISION 

An insured gave his notes for pre- 
mium on his life policy, which were 
accepted by the company, but not paid 
before the insured’s death. The policy 
contained a forfeiture clause for non- 
payment. The fact that non-payment 
of the notes would avoid the policy had 
been called to the insured’s attention 
several times by receipts and letters. 
The Alabama Supreme Court held, ina , 
suit on the policy, Norris v. New Eng- 
land Mut. Life Ins, Co., 73 So., 377, that, 
forfeiture not having been waived by 
the Company, no recovery could be had 
by the beneficiary. The bare retention 
by the Company of the notes for the 
premium did not amount to a waiver of 
the forfeiture. 
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Mortality and Loading 


(Continued from page 7.) 


ure of assessment insurance plans, 
whether by fraternal orders or assess- 
ment associations. 


Net Premiums 


Reference has been made to net pre- 
miums. In computing premiums a rate 
of interest and a rate of mortality are 
assumed. The net premium is the pay- 
ment which, if these assumptions were 
exactly realized, would be just sufficient 
to meet all insurance obligations ex- 
cluding expenses and contingencies, 
which are met by a loading added to 
the net premium. Death claims are 
paid immediately in practice, but in 
computing premiums it is assumed that 
death claims will not be paid until the 
end of the current policy year. The in- 
terest lost is covered by the loading. 


Loading 


If the rate of mortality and the rate 
of interest assumed in computing net 
premiums are exactly realized, it is evi- 
dent that the entire net premiums would 
eventually be used in meeting claims. 
Consequently there must, in addition to 
the net premium, be some provision for 
expenses and for the various contin- 
gencies of the business that may arise 
beyond the interest and mortality rates 
assumed. ‘Therefore it is necessary to 
make an addition to the net premium. 
This addition is the premium loading 
and is usually a percentage of the net 
premium. The net premium together 
with the loading constitute the gross 
premium or premium as given in a 
company’s rate book. All companies 
using the same mortality table and rate 
of interest must of necessity charge the 
same net premiums, but on account of 
different ideas regarding the proper 
amount of loading the gross premiums 
of such companies may differ somewhat. 
The proper loading depends upon the 
judgment of the management, but so 
far as the participating policyholder is 
affected the amount of the loading 
makes little or no difference in the ac- 
tual cost of the insurance so long as the 
amount charged is sufficient for its 
purpose, since any excess loading is 
returned as part of the dividend. 


ANSWERS REFUND QUERY 


An agent of the Equitable Life As- 
surance Society recently put up the 
following question for answer: 


“Suppose A and B—each 35 years of 
age—buy income bonds to yield each 
$100 a month, beginning at age 55; A 
paying a single premium of $9,662.50 
and B paying annual premiums of 
$722.20 (a total of $14,444.00 in the 20 
years.) Suppose both die at age 57 
after receiving payments from tie 


E. B. CANTINE PRESIDENT 


Capital District Life Underwriters Hold 
Annual Meeting—Endorse Wilson’s 
Foreign Policy 


E. B. Cantine, of the Home Life, has 
been elected president of the Capital 
District Life Underwriters’ Association; 
EK. L. Post, Prudential, first vice-presi- 
dent; S. G. Landon, Provident L. & T., 
second vice-president; G. L. Buck, Prov- 
ident, secretary; and EK. L. Marsters, 
Connecticut General, treasurer. On 
the executive committee are H. H. Ben- 
nit, Mutual; O. F. Burkhardt, Connec- 
ticut Mutual; C. C. De Rouville, Penn 
Mutual; H. S. Haskins, John Hancock; 
Paul Lemmle, John Hancock; F. A. Me- 
Namee, Equitable; C. R. Tripp, Fidelity 
Mutual. 


Three new members of the associa- 
tion are Arthur B. Gregg, Connecticut 


Mutual, Albany; Frank Klepper, Provi- 
dent L. & T., Massena, N. Y.; and Wil- 
liam C. Rogers, New England Mutual, 
Albany. 

At the last meeting a resolution en- 
dorsing the foreign policy of President 
Wilson was passed. 

The principal speaker of the evening 
was Prof. S. S. Huebner, Wharton 
School of Finance and Commerce, Phil- 
adelphia. For about an hour the guests 
were given scientific and logical argu- 
ments for insurance. He told how a 
life policy should accompany a mar- 
riage license as naturally as a marine 
policy accompanies a bill of foreign 
exchange; how to economic text-books 
which divide business knowledge into 
three classes of production, distribu- 
tion and consumption, there should be 
added a fourth section of the proper dis- 
tribution of risk; how a life agent 
should aim to sell the policy properly 
in the first place, should aid in pre- 
serving it by proper attention to the ir- 
revocable beneficiary clause and the 
discouraging of loans, and should aid 
in conserving the proceeds through in- 
come and annuity settldments. Un- 
questionably the aggressive and precise 
presentation of these many new ideas 
was one of the most lasting benetits 
ever offered its members by this asso- 
ciation. 

Dr. George Dugan, pastor of the 
Fourth Presbyterian Church, famed for 
his after-dinner speaking, dwelt briefly 
on the high calling of the insurance 
man. 


MISSOURI STATE LIFE 





Company’s Record By States—Paid For 
$9,700,458 in Missouri Last 
Year 


Insurance Issued and 





Society amounting to $2,400 apiece. in Force Revived 
“Would the refund to their respective State Dec. 31, 1915. in 1916. 
estates be the same or would it be Missouri ...... $19,247,221 $9,700,458 
freater for B than for A?” Oklahoma ..... 4,150,084 3,260,393 
Here is the answer: a 15,445,265 4,487,524 

. ‘an ine Oo r 9) OF 9 
The refund made at death on in- 50uth Carolina . £508.00° aa 
come bond contracts is in every Illinois ........ 1,628,622 3,090.8 2 
case the actual premiums paid. In Arkansas ..... 6,810,777 2,544,515 
the case cited therefore the party Tennessee ..... 4,020,095 1,994,547 
who ‘ad paid the larger amount in New Mexico... 1,420,494 1,266,620 
premiums would receive the larger California ..... 1,647,362 1,184,347 
amount in refunds. COGTHIE 2 ccseee 2,483,096 1,605,400 
ORGANIZED 1871 
. 7. . 7 
Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
OLDEST LARGEST STRONGEST 
Southern Life Insurance Company 





Issues the most liberal forms of Ordinary Policies 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1916: 


Assets DORR R eee eee ee ee eee eee eee eee ee eee eee 
RUINED: cp iudeicccumiasvburanncunandheeeses 
SOGitel Otel Gaebih vccescssccrsestecneesacsne 
nto ae OOS 


GOOD TERRITORY FOR LIVE AGENTS 


from $1,000.00 to 


$14,464,552.23 
pcedevessoscdeoesesecoseoesoeosece 12,436,717.56 
sotiedecserscsoessteconncecsconeeese 2,027 834.67 
118,349,212.00 

18,119,172.50 





Minnesota .... 3,262,109 1,116,438 
ES,  wivevenew 3,130,518 1,238,442 
=e 4,077,542 1,221,755 
North Carolina. 1,050,120 824,321 
Mississippi .... 1,798,979 675,876 
Alabama ...... 2,593,389 963,750 
Nebraska ..... 1,161,772 410,977 
Louisiana ..... 230,347 259,672 
APIQORE cccccse 2,451,962 513,538 
oO ere 3,060,887 568,121 
ON bscinnstee 1,391,210 473,887 
Washington 353,610 166,786 
RE keceses 458,778 201,706 
Montana ...... 512,366 222,044 
Virginia ....... 853,130 266,003 
RE sin we eiha ein 130,375 77,612 
Kentucky ..... 431,787 140,272 
West Virginia . 146,587 49,085 
eee 71,800 62,351 
Wisconsin ..... 114,216 36,197 
ere 133,536 36,832 
DD ss axewsee 124,443 53,018 
Wyoming ..... 52,934 4,129 
South Dakota . 215,405 42,310 
COMPRES «cscs 2,279,819 511,580 
Michigan ...... 2,581,387 195,585 
TRGTOMR wccccce 3,190,133 459,310 
Pennsylvania .. 2,232,433 252,900 
All others ..... 2,460,656 431,716 


PAID 61 ANNUAL PREMIUMS 





Only $77.24 More Than Half Amount 
of the Policy Went to 
Company 
In 1856, Mr. A bought an ordinary 
life policy, \No. 5,781, New England 
Mutual Life, for $1,000, premium $17.30. 
He died January, 1917, after paying 61 


premiums. The record of the trans- 
action is this: 
Ce POND cncciccscaevd $1,055.30 
Shares of surplus ......... 478.16 
SOE QE Spacer ies swears $ 577.24 


Although this contract was in force 
for the extraordinary period of 61 years, 
he paid the Company only $77.24 more 
than half the amount of the policy! 
The average premium was $9.46. 

Another interesting fact about the 
case was this: The general agents at 
Rochester, N. Y., who settled the claim, 
were told by Mrs. A that her husband 
had been an invalid all his life. When 
she married him, at the youthful age of 
19, his health was so poor that his fam- 
ily was afraid he would not live a month. 
His vitality must have been exceedingly 
strong. 

Another ordinary life policy, No. 8,- 
882, just become a claim, was issued in 
1860, for $1,000, age 29, premium $22.10. 
The holder of this policy was nine years 
older than Mr. A, and his premium was 
somewhat higher. Here is the result: 


SS PROMI cdc ciccccccss $1,237.60 
Shares of surplus ......... 544.42 
Pee SE cba oe cae $ 693.18 


Both these policies illustrate the de- 
sirability of the ordinary life contract 
no matter to what age it may be car- 
ried. 

The New England “Pilot” points this 
moral: Do not be afraid of the ordinary 
life, and the younger you are, the 
stronger is that advice! 








HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 





GREATEST 


ILLINOIS 


COM PANY 


WANTS GOOD MEN’ 
AND 
WILL PAY THEM WELL 








and the businesses of the United States. 





Popularity’s Persistent Progress 


The greatest of all great years in delivered business for this Company—1916! 
out need of urging or pleading, our representatives, with vigorous and self-directed 
industry, were the enactors of this glistening achievement. 


The tide of new business is flowing strongly in the New Year. 


With. 


We expect that 


1917 will be another golden period of widely increased protective service of the homes 
8 0 : ] Home Office and Field in the Massachusetts 
Mutual are a unit in their determination to be front-rank contributors, 
Occasionally we have a General Agency opening for a quality man. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 


SPRINGFIELD, MASSACHUSETTS 
Incorporated 1831 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; B. F. 
Hadley, Vice-President; IV. L. Hadley, 


Secretary. The address of the officers 
is the office of this newspaper. Tele- 
phone 2497 John. 

Subscription Price $3.00 a year. Single 


copies, 15 cents. 


Iintered as second-class matter Jan- 
uary, 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


RATHER CHEEKY 
A copy of the Canadian Fire 
ance Year Book, published by 
«& Cox, Toronto, has been received by 
be fHastern Underwriter. Among 
other things this book reprints a large 
number of forms for use by fire insur- 


Jnsur- 
Stone 


ance agents, and included in the collec- 
tion are use and occupancy 
Which have been featured 
weeks in special advertising by 
& Cox in Canadian insurance 
papers. The use and occupancy 
printed in the book have been com- 
pired with the use and occupancy 
forms in the new book of uniform rules 
and clauses published by the Eastern 
Union, which examination 
that most of the Eastern Union clauses 
have been appropriated word for word 
and without credit. Furthermore, tie 
Stone & Cox book was printed before 


forms, 
for sOme 
Stone 
news- 
forms 


discloses 


the Eastern Union's uniform clauses 
had “heen ollicially adopted, which 
strikes us as not only decidedly pre- 


mature but also plagiaristic. 
CANADIAN GAINS, DESPITE WAR 

Although hundreds of thousands of 
Canadians have participated in the 
Kuropean war, the life insurance com- 
panies of Canada had a surprisingly 
good year, making gains all along the 
line. John A. Tory, of Toronto, in a 
talk before the Southeastern 
of Life Underwriters last week gave it 
as his opinion that the war spirit and 
the feeling of patriotism brought out 
the best there was in the life insurance 
agent, buckled him up, made him more 
virile, the inspiration of doing things 
becoming generally infectious. Many 
a man who formerly difficulty in 
writing $75,000 a year has been 
ducing $200,000 in Canada with 
since the war started. The records of 
some of the companies tell the story. 





Congress 


had 
pro- 


ease 


The Sun Life of Canada made these 
gains in 1916 over 1915: assets, 11.6 per 
cent.; net surplus 12.7 per cent.; insur- 
ance issued, 22.6 per cent.; insurance 
in force, 9.38 per cent. The National 
Life, of Toronto, made a gain in paid 
business of $1,148,660 and in insurance 
in force of $2,688,975. It earned 5% 
The North American 
Life closed the year with assets of $16,- 
442,713 and insurance in force of $59,- 
685,112, both an Increase. The Secur- 
ity Life of Canada closed the year with 
$1,388,800 in force as against $1,217,900 


per cent. interest. 


for 1915; its death losses having been 
less than 25 per cent. of the expected. 
The Manufacturers Life, of Toronto, 
closed the year with $22,694,435 assets 
$20,744,678 on December 31, 
with insurance in force of 
against $83,746,172 for 
the preceding year. The mortality ex- 
over 30 cent. less 
amount provided for. The 
Life, of Winnipeg, increased 
insurance 32 per cent.; 


against 
1915; and 
$89,118,359 


as 


perienced was per 
than the 
Monarch 
its new 
sets 14 per cent.; its policy reserves 18 


its as- 


per cent. The Great-West Life Assur- 
ance Company increased its new busi- 
ness $1,117,444; its insurance in force 


$13,350,381; assets $2,498,024. 
Its expense rate 1916, 
and the interest rate was maintained at 
7% per cent. The London Life, 
of London, Can., gained $1,975,484 in 
new business, $6,894,989 in business in 


its 
was lowered in 


and 


over 


force; showed a lower lapse and ex- 
pense ratio. The Company’s increased 
profit scale which took effect in 1916 


has been fully maintained. The profit 
distributions during 1917 will be on the 
average 45 per cent. in excess of orig- 
In the ordinary branch 
claims were 36.2 per 

War claims were 28 


inal estimates. 
of this Company 
cent. of expected. 


per cent., making a total of 64.2 per 
cent. of the expected. The Confedera- 
tion Life ended the year with net in- 


vested assets of more than $20,000 000. 
It wrote $11,218,772 insurance. 
FIRE 


COCOA PLANT 


Jersey City Fire Chief Angry at Criti- 
cisms Made of Department by 
Arnold Rippe 


Arnold Rippe, well-known local agent 
in Jersey City, was the subject of a 
two-column interview in a recent is- 
sue of the Jersey City “Journal” given 
by Fire Chief Boyle, of Jersey City, 
who is smarting under criticisms of 
him made by underwriters and agents. 
Chief Boyle’s grievance in part follows: 

“I was specially surprised to find Ar- 
nold Rippe quoted as saying at an im- 
mense agents’ convention that the de- 
struction of the Brewster cocoa plant 
on West Side Avenue was due to the 
fact that firemen did not see to it thai 
the sprinkler system in the plant was 
left drained after the first blaze in that 
factory was extinguished about 9 p. m. 

“Now, the fact is that the first fire 
in that plant staried about 8 p. m. and 
I was among the first to be on the 
scene. I did not leave until the fire 
was completely out about 10 p.m. At 
4:18 a. m. the alarm for the second 
fire came in and I returned to the 
scene. 

“The entire place was in a blaze and 
I have had suspicions that the second 
fire was of incendiary origin. The water 
in the sprinkling system was turned 
off, it appears by employes of the com- 
pany and not by the firemen as Mr. 
Rippe would have the public believe. 
The firemen had nothing to do with the 
turning off of the water from this 
sprinkling system.” 


PLANS A BUSY WEEK 

The National Association of Insur- 
ance Agents (fire) has started a move- 
ment to have several associations (its 
own, the Casualty agents and the In- 
ternational association) meet in Sep- 
tember during the same week in some 
centrally located city. 





Raymond Dildine, of Belmar, N. J., 
will operate the insurance business for- 
merly carried on under the firm name 
of Dildine & Kienle. 














THE HUMAN SIDE OF INSURANCE 











WILLIAM F. 


ATKINSON 





William F. Atkinson, who was elected 
president of the Life Underwriters’ 
Association of New York on Tuesday, 
was born in Appleton, Wis., on May 3, 
1873. Mr. Atkinson comes of life insur- 
ance stock as his father, James F. 
Atkinson has been general agent of the 
Northwestern Mutual Life for the past 
thirty-two years and is one of the vet- 
erans of the business. William F. was 
graduated from the Boys’ High School 
in Brooklyn and later from Cornell 
University in 1895. On August 15, 1898 
he was appointed general agent for the 
Northwestern Mutual Life Insurance 
Company for Brooklyn and Long Island. 
He then became a member of the firm 


of Jas. F. & W. F. Atkinson. ‘Their 
business in 1898 was $550,000; in 1916 
it was $2,091,000. During 1913-14 he 


held the position of secretary-treas- 
urer of the Life Underwriters’ Asso- 
ciation of New York; during 1916-17 he 
was a member of the executive com- 
nittee of the National Association of 
Life Underwriters. 

Mr. Atkinson is a member of the 


Cornell University Club, the Merchants’ 
Agsociation of New York, the Crescent 
Athletic Club, the Civie Club, the Tav- 
ern Club and the University Club of 
Brooklyn. He is also director of the 
Prospect Park branch of the Y. M. C. 
A., chairman of the board of trustees 
of the Memorial Presbyterian Church 
o! Brooklyn, and treasurer of the Pres- 
byterian Social Union of Brooklyn. 
Executive work seems to be his in- 
herent quality, as he was president of 
his class at college, then manager of 
the Varsity Football team; and after- 
wards president of the University Club. 
His work as a life insurance man has 
been as an agency builder. He was 
president of tae Agents’ Association of 
the Northwestern Mutual in 1916. He 
has been a member of the Executive 
Committee of the General Agents’ As- 
sociation of the Northwestern for the 
past ten years. His agency is run on a 
full-time agent basis only; no part-time 


men and no brokerage business; but 
he is ready and willing to see the 
standpoint of others. 
=) *” 
Theodore A. Waltrip is editor of 
“Pointers,” paplished by the Pacific 
Mutual Life, and one of the best of 


agency papers. However, he is not 
satisfied that it is as good as it should 
be, and has asked his readers for a 
frank statement of its merits, or to 
send in their criticisms. He also asked 
what page of the paper the readers 
look at first. His replies should be in- 
teresting. 
a 6 & 


Colonel Frea W. Fleming, of the Kan- 
sas City Life at a meeting to organize 
a Missouri branch of the League to 
Enforce Peace, presented the following 
resolutions: “Be it resolved by the 
Missouri State branch of the League to 
Enforce Peace in convention assembled 
at Jefferson City. this 22d day of Feb- 


ruary, 1917, that we pledge the Presi- 
cent of the United States, the Con. 
gress and our government our support 
in the adoption of whatever vigorous 
ard adequate measures are necessary 
to the protection and defence of Amer. 
ican citizens and their rights on land 
and sea.” The meeting to get a Mis- 
souri branch of the league formally 
crganized showed surprising interest in 
the movement. There were between 
250 and 300 persons there from all over 
the State besides members of the legis. 
lature who attended the convention. 
There were 106 counties represented 
according to the secretary of the con- 
vention. 
a * 

Charles E. Hughes did not attend the 
dinner of the Life Underwriters’ As. 
sociation of New York this week for 
the reason that he has decided not to 
meke any more speeches at banquets 
except those of the bar assOciations or 
the Union League Club. His excuse is 
that if he mode these talks there would 
he time for httie else. When Lawrence 
Priddy called upon him a few days 
ago to try and induce the former justice 
to change his mind and attend the 
Hotel Astor dinner on Tuesday night 
he found seven committees in the office, 
all wanting a speech from Mr. Hughes, 

* * * 

James Smithies, superintendent of 
agencies of the new middle Atlantic 
department of the Metropolitan Life, 
is the son of a superintendent of the 
Company, brother of another, and has 
never engaged in any occupation other 
than serving the Metropolitan. He 
first had charge as superintendent of 
agencies of Western Pennsylvania in 
1911. He brought up the record of those 
superintendencies in such a_ superior 
manner that in 1913 Eastern Pennsyl- 
vania, which comprises all the districts 


of Philadelphia and the districts of 
Chester, Bristol and Norristown, was 
combined with Western Pennsylvania 


into one territory, known as the Key- 
stone territory. 

* x aK 

J. J. Dorn, executive superintendent 

of the United States Casualty, returned 
on Monday from a five weeks’ trip 
through the West. He was snow-bound 
for four days during which time he was 
forced to sleep on the train. 

* © = 


James W. Glover prepared the “Unit- 
ed States Life Tables, 1910,” which has 
been issued by the Bureau of the Cen- 
sus. 

A * * 


Edward S. Goodwin has resigned as 
statistician of the Travelers Insurance 
Company to become associated with the 
banking house of F. R. Cooley and Co. 
in the direction of a statistical depart- 
ment. 

+ * * 


Frank A. Wesley, vice-president and 
director of agencies of the Standard 
Life, was elected president of the 
Salesmanship Club of Pittsburgh, & 
branch of the World’s Salesmanship 
Congress. The club was organized at 
a meeting held in the William Penn 
Hotel last week, and there were over 
three hundred sales managers and 
salesmen of the various corporations 
in Pittsburgh present. The executive 
committee is.composed of the sales 
managers from the Carnegie Steel Co., 


Armstrong Cork Co., Pittsburgh Dry 
Goods Co., Chalmers Automobile Co., 
Macbeth-Evans Co., Standard Under- 


Portland 
Expanded 
the 


ground Cable Co., Universal 
Cement Co., Consolidated 
Metal Co., and the treasurer ol 
Oil Well Supply Co. 


D. O. Allday and Milton A. Spangler, 
of Chambersburg, Pa., have opened in- 
surance offices in the Minehart Build- 
ing of that city. 
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British Fire Companies 
Absorbing Marines 


REVIEW OF SITUATION PRINTED 
IN LONDON PAPER 


Taking Over of Indemnity Mutual Ma- 
rine By Northern Assurance Com- 
pany Starts Reflections 


The re-insurance of the Indemnity 
Mutual Marine by the ‘Northern As- 
surance Company has caused some re- 
flections on the part of the British 
insurance press regarding amalgama- 
tions of this type, which really com- 
menced with the year 1907, when the 
London and Lancashire Fire took over 
the Standard Marine Insurance Com- 
pany and the North British and Mer- 
cantile acquired the Ocean Marine In- 
surance Company. A natural—prob- 
ably inevitable—outcome of the compe- 
tition which has led to the opening by 
fire and life offices of accident and mis- 
cellaneous contingency departments, in 
many instances by the simple and ex- 
peditious method of annexing a going 
concern, was seen in these acquisitions, 
and it was clearly foreseeable that there 
would be other arrangements of a sim- 
ilar description. A good many com- 
panies were ready to enlarge th» sc»xpe 
of their operations, and the sea offices, 
for the most part strong and pros)zrous, 
offered undeniable attractions to would- 
be purchasers. The position of the ma- 
rine companies indicated the value of 
their business, for though the latter is 
liable to vicissitudes the fact that the 
sea offices pay dividends wholly, or al- 
most wholly, out of interest earnings 
tells its own tale. Fire and life offices, 
too, desirous of undertaking marine in- 
surance would naturally prefer the amal- 
gamation plan, which, among other 
things, obviates all difficulties in con- 
nection with the engagement of an ex- 
perienced underwriter and the setting 
up of the official staff necessary for the 
efficient conduct of the business. 








Other Amalgamations 


These considerations, no doubt 
weighed heavily with: the control of the 
Royal Insurance Company, after the 
London and Lancashire Fire and North 
British and Mercantile had set the ball 
rolling, for in 1911 they made a valu- 
able acquisition by purchasing the Brit- 
ish and Foreign Marine Insurance Com- 
pany, while two years later the Phoenix 
Assurance Company took over theUnion 
Marine Insurance Company and the 
Liverpool and London and Globe se- 
cured the Thames and Mersey Marine. 
The next important absorption of the 
kind took place in 1914 when the Scot- 
tish Union and National purchased the 
shares of the Maritime Insurance Com- 
pany, and then followed a pause in the 
activities of amalgamators, until quite 
recently a new “wave” was set in motion 
In the insurance world. involving the 
disappearance as independent concerns 
of two more sea offices—the Reliance 
Marine accepting the proposals of the 
Guardian and now the Indemnity Mutual 
closing with an offer from the Northern. 

“AS we said above, there is nothing 
Surprising in the last-mentioned deal,” 
Says the “Insurance Record.” “The 
Northern was one of the few big fire 
and life offices which had not opened 
UP marine insurance -just now very at- 
“hagpata to our managers—and it was to 

€ expected that, if the opportunity 
arose, it would acquire one of the few 
remaining sea companies. It is inter- 
esting to £0 through the list of insur- 
nena institutions and to note on the one 
standi “ few fire and life companies of 
-— ng not transacting marine insur- 

ce and, on the other hand, the very 


SOME TEST! 





Match Applied to 1,000 Gallons of Gaso- 
line for Compressed Steam 
to Battle 


This story in the Philadelphia “Ledg- 
er” greatly interested ‘Pennsylvania 
special agents and inspectors a few 
days ago: 

“After hearing that dry-cleaning es- 
tablishments, one of the most dangerous 
fire hazards known to underwriters, 
could be made absolutely safe from 
conflagration, J. William ‘Morgan, a 
deputy State fire marshal, yesterday 
told delegates to the Pennsylvania As- 
sociation of Dyers and Cleaners it was 
time rigid laws were passed to force all 
cleaners to adopt the latest improve- 
ments for fighting fire. 

“Mr. Morgan’s announcement fol- 
lowed an address by Dr. H. E. Mech- 
ling, Louisville, Ky., president of the 
National ‘Association of Dyers and 
Cleaners, in which Doctor Mechling 
told of having deliberately set fire to 
his plant to prove that gasoline fires 
could be handled. ‘The fire was a pub- 
lic affair. To help it get under way 
he distributed 1,000 gallons of gasoline 
in the cleaning room, tossed in a match 
and watched it ‘go.’ Compressed 
steam put out the blaze in forty sec- 
onds. 

“Pennsylvania, said De )uty Marshal 
Morgan, has no laws on its statute 
books providing for the construction of 
dry-cleaning plants. ‘As a matter of 
fact,’ he added, ‘the present laws were 
drawn up by people who knew nothing 
about dry-cleaning plants. I am _ will- 
ing to father a movement to give us 
better laws, and in framing them I will 
call upon your association.’ 

“The use of liquid air to clean clothes 
was brought to the attention of the 
dyers by Doctor Mechling, who said 
that this agent would clean and steri- 
lize clothing in one-third the time of 
gasoline.” 

MUNICH’S STATEMENT 
The annual statement of the United 
States Branch of the Munich follows: 
Assets 
U. S. Government and New 
York City bonds depos- 
ited with insurance de- 


re re $315,050.00 
U. S. Government 
BOE pesaanews $ 210,900 
State bonds ..... 140,000 
New York City 
Ae 88,200 
Railroad and oth- 
GF RUNGE: 6600s 5,621,740 
Railroad and oth- 
er stocks ..... 


199,893 

$6,260,733.00 
Cast G6 BOGES ..cccccicsss 2,352,181.57 
See CAGE ve ciovedcanen 199,115.30 


$9,127,079.87 


Liabilities 
Reserve to cover unexpired 
re-insurances ........... $5,882,599.18 
Reserve for losses ........ 1,292,418.00 
Reserve for contingencies . 253,000.00 


PED Saciciecscesedavavege 1,699 ,062.69 


few remaining strong and attractive 
concerns which might be available—at 
a price—to assist them in effecting the 
extension they seem to need. A study 
of this aspect of insurance competition 
brings to light many suggestive points, 
from which it would seem extremely 
probable that the chapter of history 
dealing with the absorption of marine 
offices has still to receive additions.” 





Cash Capital 
Assets ° 











FIRE AND MARINE 
INSURANCE—ALL LINES 








The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Liabilities (Except Capital) 
Surplus to Policyholders ° 


m . $1,000,000.00 
° 2,748,832.19 
. . 1,039,977.81 
° 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 

















WITH 


GUILFOYLE 


Seventeen Years’ 


AUTOMOBILE 


Experience With 


Ocean and Inland Marine Branches 
—Will Assist McGivney 


John W. Guilfoyle, a we 
York marine insurance 


ll known New 
man, will go 


with the Automobile Insurance Com- 


pany on Monday as an a 


ssistant to J. 


J. McGivney in the marine department. 


Mr. Guilfoyle joined the 


old forces of 


the British & Foreign Marine seven- 


teen years ago, working 
ious departments, includ 
loss and accounting. Wh 


throug’ var 
ing register, 
en that Com- 


peny was bought by the Royal, Mr. 


Guilfoyle vas transferred 
ine department of the lat 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


to the mar- 
ter Company. 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


GLENS FALLS SOCIETY 

At a meeting of the Insurance So- 
ciety of Glens Falls, N. Y., the mem- 
bers elected H. N. Dickinson, «secre- 
tary of the Glens Falls, president; 
John H. Derby, Jr., vice-president; Perry 
Crawford, librarian; J. A. Mavon, chair- 
man of educational work; Harry Con- 
dit, treasurer; and R. M. L. Carson, 
secretary. 

The society was organized by the 
Glens Falls employes and local agents 
for the purpose of studying fire insur- 
ance. About 45 members have enrolled, 
and the organization has a standard in- 
surance library provided by the Glens 
Falls. 


PETTIBONE HAS OHIO GROCERS 

W. L. Pettibone, of Newark, has been 
appointed manager for Eastern terri- 
tory of the Ohio Retail Grocers’ In- 
surance Co. 
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Moral Obligation of One Subscriber to 
Another at Inter-Insurance Exchange 


By E. B. Walker, Secretary of Lumber Manufacturers’ Inter- 
Insurance Association 








PTTL TERE LEE LULL LUE CUE HHA 


We must all realize that an intet-in- 
surance association is nothing more Or 
less than a combination of various 
manufacturers (called subscribers) 
formed into an association where each 
subscriber agrees to exchange indem- 
nity with each other subscriber. All 
of the detail work involved in the man 
agement of such an association is done 
through an attorney-in-fact, who is ap- 
pointed by the subscribers individually 
and under a power of attorney identical 
in form as to all subscribers. The gen- 
eral policy of the association is gOv- 
erned by an advisory committee, elect- 
ed annually by the subscribers forming 
the association. The attorney-in-fact, 
as compensation for his services, is 
entitled to deduct a stated percentage 
on all premiums received, Out of this 
compensation the attorney assumes the 
responsibility of all management ex- 
renses, except losses, adjustment fees, 
legal expenses and the expense of the 
advisory committee. Each subscriber 
to an inter-insurance association pays 
to the attorney-in-fact a deposit which 
has beén commonly called a “prem- 
ium.” This deposit, however, is not 
in the nature of a premium in any 
sense of the word for reasons which I 
shall try to make clear. 

A stock company, when issuing a 
policy of insurance, issues an agiee- 
ment of indemnity, whereby it assumes 
a liability on a risk, which, in case of 
loss, it will be obliged to pay, the con- 
sideration for which promise is the 
premium specified in the policy. Tat 
premium, as soon as paid, becomes the 
absolute property of the company; and 
if at the end of the year the premiums 
received have in the aggregate been 
more than the losses paid (together 
with all other expenses) the company 
has made a profit. This profit becomes 
the absolute property of the company 
and is distributed as dividends among 
the stockholders, or placed to the sur- 
plus of the company itself. 


The Entire Consideration 


In inter-insurance, however, when a 
subscriber receives an indemnity con- 
tract (commonly called the policy) 
from the association, it is not in con- 
sideration of the deposit or premium, 
so-called, that he pays to the attorney- 
in-fact, but it is in consideration of a 
similar agreement or promise on his 
part to indemnify in his proper propor- 
tion each of the other subscribers of 
the association. In other words, the 
prime, if not the entire consideration, 
between the subscribers of an _ inter- 
iisurance exchange is the exchange of 
indemnity between each’ subscriber, 
and it is this element of mutuality and 
absolutely reciprocal obligation which 
is the essence of inter-insurance, in 
other words absolute equality and 
equity between the parties, each one 
giving in proportion to what he re- 
ceives. For example, subscriber A 
agrees proportionately to indemnify 
subscriber B in consideration of sub- 
scriber B agreeing proportionately to 
indemnify subscriber A. It is true that 
tie contract or policy issued by the 
association recites the deposit made by 
the subscriber to whom the policy or 
contract is issued, but the function and 
purpose of this deposit and premium 
may be determined first, by explaining 
how this premium or deposit is com- 
puted, and second, the necessity for 
placing this sum in the hands of the 
attorney-in-fact. The deposit is not 
arbitrarily fixed either by the subscrib- 
er or the attorney-in-fact, but is deter- 
mined after careful inspection of the 
subscriber’s plant as a result of which 
is not only ascertained the amount of 
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insurance or indemnity which he is to 
receive, but also the equitable and fair 
rate of premium or deposit which he 
is to pay. Once the amount and rate of 
premium or deposit has been determined, 
the necessity for depositing that sum in 
the hands of the attorney-in-fact is two 
fold. First, it constitutes a payment 
by the individual subscriber on account 
of his possible liability to each of the 
other subscribers. This might be termed 
a good faith payment, and it obviously 
fecilitates the payment of current 
losses since with funds in hand the 
ettorney-in-fact is not put to the nec- 
essity of “passing around the hat” every 
time a small loss occurs. Second, inas- 
much as the obligation of each sub- 
seriber is in proportion to the benefits 
that he receives, the amount of the de- 
posit or premium serves the purpose 
of determining the ratio of liability of 
euch subscriber on the basis that each 
subscriber’s deposit bears to the total 
deposits of all subscribers. 


Status of Premiums 


Another distinguishing feature  be- 
tween the deposit made by a subscriber 
to an inter-insurance association and 
the premium paid by the holder of a 
pelicy of a stock company, is as to the 
status of its deposit or premium from 
the standpoint of ownership. As I have 
pointed out above upon the payment of 
u premium to a stock company, the 
policy-holder has no further interest 
therein, whereas the deposit made by 
an inter-insurance association with the 
attorney-in-fact is held by the attorney- 
in-fact not only in trust for the deposit- 
ing subscriber, but kept in a separate 
account. The deposit might just as 


-well be kept in the subscriber’s own 


bank account with authority to the at- 
terney-in-fact to draw on that account 
from time to time as necessity arose, 
but this would be impracticable for the 
reasons above stated. 

The method by which the deposit is 
handled is as follows: When a deposit 
is received from a subscriber by the 
attorney-in-fact, a separate account is 
opened in the name of that subscriber. 
The total amount of this deposit is 
placed to the subscriber’s credit (not 
to’ the credit of the association). 
Against this credit he is debited with a 
certain percentage of said deposit (be- 
ing the amount allowed the attorney-in- 
fact for the general management of the 
association), together with his propor- 
tion of all losses, legal expenses, ete., 
ini the ratio his deposit bears to the 
tetal deposits of all subscribers, 1 
am emphasizing these points because I 
co not believe that many subscribers 
have given extended thought to, or 
quite appreciate, the important under- 
lying principles of inter-insurance. 

At the risk of repetition there is one 
iniportant element in inter-insurance 
with which the ratio of liability, or in 
oiher words, rate of premium or de- 
posit, is closely related, viz: ‘Moral 
oLligation that each subscriber owes to 
each of the other subscribers.” Mutual- 
ity and equity means nothing if dis- 
crimination in any shape or form is 
indulged in, that is to say, no sub- 
scriber should expect to receive bene- 
fits disproportionate to the benefits not 
only that he gives, but the others re- 
ceive, and in this connection perhaps 
a word as to the position of the at- 
torney-in-fact is necessary. The at- 
torney represents no one_ subscriber 
auy more than he represents each of 
the others, or all of the subscribers. 
He should at all times be moved and 
prompted by the desire to promote the 
interests of all the subscribers, which 
in turn, on the principle of equity and 
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mutuality, may lead to restrictions be- 
ing placed in the policy issued to one 
subscriber which, perhaps from the 
standpoint of that subscriber and his 
risk considered alone, might not 
be as absolutely necessary, and yet 
viewed from the standpoint of all the 
subscribers, might be necessary. I do 
rot mean that the contracts issued to 
all the subscribers must be identical. 
Obviously this is impossible, but funda- 
mentally they must be the same. Rates, 
forms and conditions may vary pro- 
vided the same forms and conditions 
are open to all subscribers and the 
rates are determined according to a 
uniform rating schedule. I know of 
no association or combination of in- 
dividuals where a selfish point of view 
is more out of place than in an inter- 
insurance association. 


Illustration 

To illustrate: perhaps in one case a 
schedule is written with the 100 per 
cent. cO-insurance clause, and in an- 
other written with the 80 per cent. co- 
insurance clause. This would not be a 
discrimination in favor of the company 
having the 80 per cent. co-insurance 
clause, providing a charge under the 
rating schedule is made for the 80 per 
cent. co-insurance clause, and all of the 
plants had the privilege of having their 
insurance written with either the 80 
per cent. or 190 per cent. co-insurance 
clauses, being charged proportionately 
for the use of the former. In other 
words, forms may differ and clauses 
may differ. Where one form is more 
liberal than another, that form should 
have the necessary charge added to the 
rate to take care of ‘that difference, 
but the privilege of using either form 
must be open to all subscribers of the 
avsociation, otherwise there would be 
a discrimination. 
however, in use some clauses that 
sound underwriting. We 
must realize that to use such clauses would be 
a great mistake, and no additional premium 
charged for the use of such clauses would be 
compensation for the great harm and danger 
that might result to the association; aad the 
standardization of forms, particularly blanket 
forms, from which should be eliminated danger 
ous clauses, was a-matter that had to be con- 
sidered in’ the protection of all subscribers 
composing the inter-insurance associations. 

iturally, in the course of the development 
of inter-insurance associations both as regards 
the number of pl ect“ and the amount of 
indemnity written, the attorneys-in-fact have 
found it necessary to alter and amend forms 
and to adopt certain rules and regulations 
touching on the policy of their respective as- 
sociations. They are human and learn by ex- 
perience, The attorney-in-fact finds it neces- 
sary from time to time to consult with the ad- 
visory committee on these questions. More- 
over, many of the various inter-insurance as- 
sociations, while in one sense of the word com 
petitors, have likewise found it necessary to 
confer and consult with each other particularly 
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Makes Clear Subject 


of Co-Insurance 





STATEMENT BY INSURANCE DE- 
PARTMENT OF MINNESOTA 





Amounts That Should Be Carried—Ap- 
portionments in Case of Loss 
Under Policy 


The Minnesota Insurance Department 
has issued a statement about co-insur- 
ance reading as follows: 

The property owner who carries a 
fire insurance policy upon his property 
with the co-insurance clause attached 
agrees that in case of loss, he shall re- 
ceive only the proportion that the 
amount of insurance carried bears to 
the amount of insurance that is stip- 
ulated in the co-insurance clause, which 
in the State of Minnesota may be 50, 60, 
70, 80, 90, or 100 per cent. of the value 
of the insured property. 


Obligations of Assured 

Therefore, if the insured is to collect 
the full amount of any loss he must at 
all times keep his property insured for 
the full amount called for by his co- 
insurance contract. If he fails to main- 
tain the required amount of insurance, 
in case of loss the company is only 
liable for that portion of the loss which 
is represented by the proportion that 
the actual insurance bears to the re- 
quired amount. Thus, if the value of 
the building is $20,000, then under the 
80 per cent. co-insurance clause the in- 
sured is required to take a policy for 
at least $16,000. If this is done the 
company is liable in full for any loss 
not exceeding the face of the policy. 
However, if the insured carries only 
$8,000 of insurance or one-half the re- 
quired amount and a loss of $4,000 takes 
place, the co-insurance clause prevents 
the insured from collecting his claim 
in full by providing that this $4,000 loss 
is to be paid only in the proportion that 
the insurance actually carried ($8,000) 
bears to the 80 per cent. insurance re- 
quired ($16,000) which is one-half of 
$4,000, or $2,000. In such case, there- 
fore, the insured would be carrying 
one-half of the insurance and the com- 
pany one-half, or in other words, he is 
co-insurer of one-half of the risk. 

If $10,000 had been taken instead of 
$8,000, the loss would be paid in the 
proportion that $10,000 bears to $16,- 
000 (the amount required by the co- 
insurance clause), which is five-eighths 
of the $4,000 loss, or $2,500. 

On the other hand, if a 100 per cent. 
or full co-insurance clause had been 
used and only $8,000 of insurance taken, 
the property owner would receive the 
Proportion that $8,000 bears to $20,000 
(the full value of the property), which 
is two-fifths or $1,600. In this last case, 
therefore, the property owner would 
have been a co-insurer to the extent of 
three-fifths of the loss. 


In Case of Loss 

If the owner of property worth $10,- 
000 had an 80 per cent. co-insurance 
Clause attached to his policy, he must 
then carry $8,000 insurance. Should it 
be found at the time of loss that he has 
only insurance in force to the amount 
of $6,000 he is short $2,000 of the 
amount he agreed to carry, which is 
one-fourth, or 25 per cent., and he must 
then stand this portion of the loss. Ia 
Case such loss should be $5,000, the in- 
Surance company will pay the assured 
three-fourths, or 75 per cent. of $5,000, 
Which will be $3,750, and the assured, 
or co-insurer, must stand the other one- 
fourth, or $1,250. Or, if the loss was 
only $200, the insurance company 


would pay three-fourths, or $150, and 
the assured must stand the other one- 
fourth, or $50. 


If a 50 per cent. co-insurance clause 
is attached to a policy covering on prop- 
erty worth $50,000 the assured should 
carry $25,000 insurance. If it is found 
at the time of loss that only $20,000 is 
carried, he is short $5,000, or one-fifth, 
or 20 per cent. of the amount stipulated 
in the co-insurance clause, which por- 
tion he, as corinsurer, must stand. If 
the loss amounts to $10,000, the insur- 
ance company will pay four-fifths, or 80 
per cent. of $10,000, making the amount 
due under the policy $8,000, and the as- 
sured must stand the other one-fifth, or 

2,000. Should the loss be only $500, 
the insurance company will pay four- 
fifths or $400, and the assured must 
stand one-fifth, or $100. 





HEAR FROM COMMISSIONERS 
National Association of Insurance 
Agents Pleased With Response to 
Annex Telegram 
The telegram sent to the different 
insurance commissioners, signed “Na- 
tional Association of Insurance Agents, 
Henry H. Putnam, secretary,” in which 
the commissioners’ Hotel Astor resolu- 
tion, discussing “wel- 
comed,” has resulted in a number of 
letters received by the association from 
the commissioners. A representative of 
the agents’ association told The Eastern 
Underwriter that some of the letters 
received have been from commission- 
ers “who haven't heretofore’ taken 

much interest in the subject.” 


annexes, was 


Leaders in the National Association 
are congratulating themselves on the 
action of Oregon in re-enacting the sole 
agency law. One of the leaders in- 
formed The Eastern Underwriter that 
at least one company made most stren- 
uous efforts to defeat the measure. 


Greasy Overalls Cause 
$50,000 Auto Fire 


GARAGE BLAZE HAD BEEN SUB- 
DUED BY EXTINGUISHER 


Odd Freak Responsible for Destruction 
of Forty-four Cars at 
Delhi, N. Y. 


Walton, N. Y., Feb. 26.—The auto- 
mobile garage and machine shop of 
Dreyfus & Morgan, at Delhi, together 
with forty-four automobiles, were com- 
pletely destroyed by fire Wednesday 
morning, making a total loss of over 
$50,000. Part of the loss is covered 
by insurance and a majority of the 
automobiles belonged to individuals 
whose cars were stored there for the 
winter or were in process of repair. 

The garage was in the frame wooden 
floor building formerly occupied by the 
Crawford Wagon Works, and in less 
than an hour after the fire started, it 
was burned to the ground and twisted 
metal was all that remained of the 
automobiles. 

The fire was caused by static elec- 
tricity or the short circuiting of a bat- 
tery on an Overland car that was being 
overhauled by Leslie Thompson. The 
fire was controlled by a Pyrene fire 
extinguisher when Thompson's greasy 
overalls caught fire and he was over- 
come by the smoke and Pyrene fumes. 

It seems that Leslie Thompson, one 
of the repair men, was cleaning the 
engine of the Overland car with the 
liquid usually used for that purpose 
under pressure, and his clothing was 
naturally saturated with the liquid. He 
was under the car when suddenly the 
car was seen to be on fire, the result 
of a short circuit. There was no fire 
in the garage, as the heating was by 
steam pipes. William Hall, the other 
mechanic at work, and Mr. Morgan 
were quickly at the car under which 
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Thompson was at work, and with Py- 
rene extinguishers were subduing the 
flames. When Thompson's clothes be- 
gan to blaze they saw it was necessary 
to help him and dropped the extinguish- 
ers. Before they could get Thompson 
to safety the fire had gotten beyond con- 
trol and a hasty exit was necessary. 
Like a Powder House 

A building filled with automobiles, 
some of them with gas in the tanks, 
was like a powder house and efforts 
to stop the conflagration were futile. 
Thompson became dazed and helpless, 
making it difficult to get him to safety. 

The fire department quickly respond- 
ed and did most efficient work although 
without avail. The fire trucks were 
quickly taken to the scene of the dis 
aster by automobiles so that valuable 
time was not lost. 

There was about $2,000 worth of stor- 
age batteries in storage for patrons of 
the garage, and considerable other prop- 
erty of various kinds being held there 
for the winter, the value of which is 
not readily ascertained. 

The firm had recently received a large 
consignment of tires in view of fore 
stalling the higher prices which are in 
prospect, and besides carried quite an 
extensive line of automobile parts and 
repair material. 


PHILADELPHIA SOCIETY 
Papers on Automobile Insurance, Steam 
Boiler and Workmen’s Compensa- 
tion—Educational Committee 


The educational committee of the 
Fire Insurance Society of Philadelphia 
has had prepared a series of Round 
Table Talks on interesting underwrit- 
ing subjects. Papers on automobile, 
steam boiler and compensation insur 
ance, and a paper on contract bonds, 
have already been read. The educa 
tional committee follows: 

Kdward T. Cairns, vice-president of 
the Pennsylvania Fire Insurance Com 
pany; ‘Frederick Richardson, United 
States manager General Accident Fire 
Life Corporation; Harry Penn Burke, of 
A. R. Schmidt Inspection Bureau; A. 8. 
Wickham, Manager Hartford Steam 
Boiler and Inspection Company; A, S. 
Reeve, manager Travelers Insurance 
Company; John S. Turn, manager Aet- 
na Life Insurance Company; P. D. C 
Stewart, chief of sprinkler department 
of the Philadelphia Fire Underwriters’ 
Association; George U. Pope, manager 
bonding department of the Hartford 
Accident and Indemnity Company; 
Charles J. Fitzgerald, manager of the 
branch office of the Girard Fire and 
Marine Insurance Company; Percy 
Thompkins, manager suburban depart- 
ment of the Pennsylvania Fire Insur- 
ance Company, and George A. Mahl, 
chairman. 


SOME HARTFORD FIGURES 

The Hartford Fire’s motor vehicle, 
hail, windstorm and explosion premi 
ums and losses for 1916 follow: 


Premiums. Losses. 
Motor vehicles ...$ 737,554 $ 218,920 
BE ek wewae axe 1,651,390 1,646,777 
Windstorm ....... 46,819 267,337 
oo eer 23,73 332 


CHANGE NAT’L BREWERS’ NAME 

The National Brewers of Illinois has 
changed its name to the National Trad- 
ers Insurance Co. Headquarters are in 
Chicago. William H. Rohm is president. 
Its largest net amount on one hazard 
is $75,000. 

O’GORMAN & YOUNG IN N. Y. 

O'Gorman & Young, Newark agents, 
have opened an office at 95 William 
Street, New York City, with H. O. Clut- 
sam as manager. 


GETS BRITISH SURPLUS LINE CO. 

L. A. Webster was appointed United 
States manager of the National Bene- 
fit Fire, of England this week. 
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Bay State Companies 
and Bombardment 


SAY THEY ARE AUTHORIZED TO 
WRITE IT 


“Foreign Enemy Clause” Obligatory 

in Explosion Policies Following 

- Phillips’ Ruling 

In response to a telegram of inquiry 
rerarding the Massachusetts compan- 
ies and bombardment insurance The 
Eastern Underwriter has received the 
following wire from an officer of two 
Massachusetts companies: 
Editor The 
Massachusetts companies are author- 
ized by amendment to the statutes at 
the time of the Spanish War to write 
bombardment insurance. Consequent 
ly, Boston and Old Colony insurance 
companies are so authorized. We have 
received no ruling from Superintend- 
ent Phillips. 

WILLIAM R. HEDGE, 
Vice-president. 


Eastern Underwriter: 


The Jastern Underwriter  under- 
stands that the attitude of the New 
York Superintendent is that no for- 
eign company is permitted to exercise 
powers in this State denied to domes 
tic companies. 


The decision of Superintendent of 
Insurance Phillips that insurance 
against loss by explosion does not war- 
rant the issuance of policies covering 
loss caused by bombardment was fol- 
lowed by the adoption by companies of 
the following Foreign Knemy Clause, 
which is now obligatory and is a con- 
dition in all explosion lines: 

It is a condition of this insurance 
that this Company shall not be liable 
for loss or damage caused by military 
or naval forces of foreign enemies, 
any condition of this policy to the con- 
trary notwithstanding. 

The Superintendent’s letter was ad- 
dressed to Vice-President Buswell, of 
the Home and cleared up a situation 
about which there was doubt. It came 
at a time when several offices on, the 
Street were flooded with offers of bom 
bardment insurance. These offers by 
no means were confined to the Atlantic 
Coast, as The Eastern Underwriter 
heard of one case where an applicant 
having property on the Great Lakes 
wanted this protection. 

Some brokers are complaining that 
explosion rates are too high. 














BROKERS ACTIVITIES 








Metropolitan Distributing Co.’s Trucks 

The twenty trucks operated by the 
Metropolitan Distributing Co., of New 
York, are reported to have been insured 
in a conference company at the rate of 
$50 each. This is one-third of the manu 
al rate. 

* * ” 


J. A. Campbell Becomes Broker 


J. A. Campbell, manager of the ac- 
cident-health department of the New 
York office of the Fidelity & Deposit, 
resigned this week to enter the brok- 
erage field. He has opened an office at 
92 William St. 

+ * 


Brill Brothers’ Risk 


Open policies aggregating $50,000 
each were placed this week on the 
two stores of Brill Brothers located at 
Newark and Bridgeport. The business 
was placed by Fleischmann & Sulz- 
bacher and was recently secured by 
them. The insurance on the other six 
stores of Brill Brothers located in New 
York City is placed by Joseph Good- 
man. 


Stoney Bureau 25 Years Old 
(Continued from page 1.) 
mainly as a guide for approval of au 
thorizations, although there was an en 

deavor to secure improvements. 


Only Unsprinklered Specials at First 
Inspected 

At first large unsprinklered special 
hazards were inspected. Later in 1888 
the Class A Department was re-organ- 
ized by C. C. Little, then secretary of 
the Phenix, and the inspection force 
was reduced to one man. Only sprinkl- 
ered properties were inspected, and 
territory was limited to Wew England, 
Middle and Southeastern States. The 
inspection report was enlarged, a plan 
of periodical inspection -was outlined 
and requests for improvement were fol- 
lowed up. The amount of inspection 
work increased gradually, so that in 
1890 four inspectors and two clerks 
were employed. 

Meanwhile the management of the 
Phenix was receiving requests from 
other insurance companies for informa- 
tion regarding sprinklered properties. 
Reports and plans were loaned, and all 
information on file generously furnished 
to all inquirers. This proved unsatis- 
factory to interested companies as the 
inspections were limited to properties 
on which the Phenix carried liability, 
and they hesitated to request increased 
service without participating in the 
expense. 

Started by Four Companies 

Finally, after a number of confer 
ences, on January 7, 1892, four com- 
panies—Phenix, Queen, National and 
German-American, entered into a verbal 
agreement to contribute to the cost of 
the inspection of sprinklered  proper- 
ties. The territory was divided into 
two sections and controlled by two 
bureaus, designated as the New York 
Bureau and the Boston Bureau. The 
management, attention to the details of 
inspection and copying of reports, was 
under the supervision of the inspection 
department of the Phenix, and that 
Company was authorized to procure the 
services of a plan maker and a copier 
ol inspections, and to submit forms of 
cards and stationery needed. 

Finding the method of paying bills 
through the office of the Phenix unsatis- 
factory, at an informal meeting held 
Gctober 13, 1892, it was voted that 
exch member contribute equally to the 
expenses of the Bureau. Those at the 
meeting were C. C. Little, Phenix; E. 
G. Richards, National; P. KE. Rasor, Ger- 
man-American; GG. W. Burchell, Queen; 
and C. KE. Galacar, Phoenix. The fol- 
lowing officers were elected: Chair- 
man, Mr. Little; treasurer, G. W. Burch- 
ell; secretary, W. A. Stoney. 

The Organization Committee 
New companies joined and with the 

increase in membership came additional 
requests for inspections, so that it was 
found advisable that rules be formulat- 
ed for the proper management of the 
Bureau. At a meeting in January, 1895, 
a committee was appointed to draft a 
constitution and by-laws for the goy- 
ernment of the Bureau. The commit- 
tee consisted of H. W. Bowers, E. O. 
Weeks, E. G. Richards and C. C. Little. 
They presented a special report at a 
meeting on February 28, 1895. One 
puragraph of the membership quali- 
fication follows: 

To be qualified for membership 
the company applying must satis- 
fy the membership committee of 
its willingness to write such lines 
on sprinklered risks as shall equal 


Klein to Address Brokers 
At the meeting of the Brooklyn 
Brokers’ Association on March 8, E. 
A. Klein, agency assistant of the Jos. 
ID. Bookstaver general agency of the 
Travelers, will address the association. 
His subject will be life insurance. 
* oe co 
Appleman & Mears, of Bloomsburg, 
Pa., have taken over the insurance busi- 
ness of Joseph Skeer, 





Continental (Fire) Insurance Co. 


% of New York 
HENRY EVANS, President 


Fire Automobile Rent Tornado 
Sprinkler Leakage Use and Occupancy 
: : Profit Explosion : : 


FROM STATEMENT AS OF JANUARY 1, 1917 


eo OR SS Ae TEN MILLION DOLLARS 
TOtAl AGSER ooicckk icc adc cesecscc chloe 
Rotal Lagpisiies ...scccccevcecece 21,811,038 
TE EE Se wkienewenee o0eeeewes 12,303,334 
POLICYHOLDERS’ SURPLUS _........ ee $22,303,334 
1916 Gain in Assets................$3,225,280 
1916 Gain in Net Surplus........... 1,653,321 


CONTINENTAL COMMANDS CONFIDENCE 


WESTERN OFFICE 
332 So. La Salle Street, 
Chicago, Il. 


HOME OFFICE 
80 Maiden Lane 
New York City 








Nord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 
STATEMENT JANUARY I, 1916 


ARGON 6 ccccee Paenwis TEM ede behbakesaue <u $2,063,315 
EEE dct ca thneesenn eer dweenenaeees 922,699 
ee ee Khieeamed ween cosscces 't,590/816 


UNITED STATES BRs NCH 
123 WILLIAM ST., NEW YORK 
J. H. LE NEHAN, United States Manager 
AGENTS WANTED IN PRINCIPAL CITIES AND TOWNS 








National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1916, to New York Insurance Department 


LIABILITIES 

tn, Me MN. «2. ca beech béguuabadtaeewdesecdoanaed $2,000,000.00 

Funds Reserve to Meet All Liabilities, Re-Insurance Re- 

ee ee ee ear 9,410,306.91 

Unsettled Losses and Other Claims................esee0+ sevens 428,496.86 

Net Surplus over Capital and Liabilities........ Ovmnemnneewmee 3,387,090. 

Total assets January 1, 1916.. ....... $16,225,894.46 
Ht. A. Smith, President S. T. Maxwell, Ass’t Sec’y F. B. Seymour, Treas. 
G. H. Tryon, Secretary C. S. Langdon, Ass’t Sec’y C. B. Roulet, Gen, Agt. 


F. D. Layton, Ass’t Sec’y E. E. Pike, Ass’t Sec’y 


SURPLUS TO POLICY HOLDERS, ~ - -  $5,387,090.69 











WALTER F. ERRICKSON 
38-40 Clinton St., Newark, N. J. 95 William St., New York 
Representing 
THE GERMANIA FIRE INS. CO. 
For Automobiles 
vpecial facilities for out-of-town business. 





in amount the average lines car- 
ried by the present members. 


W. A. Stoney began his insurance 
career as a boy with the old firm 
He returned to insurance as an inspec- 
pany of which P. B. Armstrong was 
president. 
special risk department of the Phenix 


the formation of the Underwriters Bu- 





““STRONG AS THE STRONGEST” 


The Northern Assurance Co, 
(LTD., OF LONDON) 
Organized 1836 
Entered United States it, 
Losses Paid - - $102,000,000 
Losses Paid in U. S. - $36,000,000 
Eastern and Southern Departments 


55 JOHN STREET 


Mr. Stoney’s Career 
Frame, Hare & Lockwood. Then 
went into the mercantile business. 
with the Mutual Insurance Com- 
At the organization of the 


was engaged as inspector and upon 


reau of the Middle & Southern States 
he was made secretary, which posi- 
tion he has filled ever since. 


NEW YORK CITY 
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SHOW PROGRESS 
- Prenins rer tae e ke rte 


Annual Statements of North Branch ADEQUATE SATISFACTION 
Fire and — — Co. of FACILITIES CLARENCE A. KROUSE & Ci). SERVICE 
*ittsburg 
nianapein 325 WALNUT STREET PHILADELPHIA, PA. 
The fifth annual Gnancial statement ALL LINES PENRISYLVAMA NEW JERSEY ALL LINES 
of the North Branch Fire Insurance 
Company of Sunbury, Pa., and the for- 


ty-seventh annual financial statement of LOGUE BROS. & CO., Inc. 


the City Insurance Company, of Pitts- 


= 
wureh, Pa, show substantial progress | Fi re—Casualty—Automobile Insurance 
ee ta Yuaeteadint dea G. Gok Nation-Wide Facilities for Handling SURPLUS LINES 
ine : -Pres ‘ B. % 
and his associate officers. 307 FOURTH AVENUE PITTSBURGH, PA. 
The North Branch Fire during 1916 the tandpoint I true inter-imsurance lar 
increased its capital stock from $275,- .- ous forms have from time to time crept in 


000 to $300,000. Its assets show an in- but the attorney-in-fact, when these Pa a SCHAEFER & SHEVLIN 


7 thile " va) & ro o his ; ito mist see » it ] " - m 
crease of $126,292.39, while the premi a yp elle Pe oak ae Re aecanece te ae 2 LIBERTY STREET GENERAL AGENTS NEW YORK, NW. Y. 
, a @782. R00 FF lary orms ; ot continued in. use 
um income incre ase d $153,689.75. At this sini sone Us same enkel Representing 
the same time an increase in the re- several months ago when it was brought to the 


' Peper i. zs igo DUBUQUE FIRE AND MARINE INSURANCE CO. 
insurance reserve of $92,365.07 was attention of the attorneys-in-fact of several of 
nade the associations that not only did some sub Excellent Facilities for Handling Suburban and Out Of Town Business 


scribers have inconsistent aad cor flicting forms 
, . 3 | hone: 
During 1916 the capital of the City _ = ies issued by the ae issociation, Phone: John 2312 
setts ‘ fe . . Se ~— Sn. uit that the policies of severa issociations 
Insurance Company otf Pa. was in to which the subscriber belonged were also in 


creased by $100,000, making an item Of hopeless conflict A number of e . 
$200,000. Its assets showed a gain of wer held ogi ome the wat ous attorneys-it owa National Fire Insurance t O. 
~ . : s > fact with the view of eliminating as far as 

$135,015.98, while ine sone in the pre- cease” Ginee tuanaleiendion Guat eeeddueel DES MOINES, IOWA —— ‘ 

mium income of $51,508.: and in the j,ing the forms upon fair and proper under Capital Stock $500, 000 

re-insurance reserve of esn.n7b96 were writing lines. Som of the clause s, which by The latest addition to Reliable Fire Insurance organizations will begin 
1 gradua growth lave toune their way into > ¢ 

made. the forms, have been particularly vicious it Writing Business on January 1, 1917 
that upon a strict and technical interpretation JOHN L. BLEAKLY, President 

BOSTON PREMIUMS in the event of loss it has been found that the 


individual subscriber or claimant was tech 









































Boston premiums are increasing. """ illy entitled to receive more than it was F. L. MINER FRANK P. FLYNN 
The totals for 1912 were $4 722 019: mae se dt cnet m —— rT t 1s placing Vice-President Treasurer 
é laid se: a unexnectec surden upon Ws coO-subseribers 
for 1916, $5,659,639. During the past and violating the “Moral Obligations” of the 
. tne ‘a ‘te .- cl: y subscribe oul wot do det 
six months of 1916 At tna re sane $60, ene oie PR Bones: A. Eh. Phage “ Cc. S. VANCE Cc. M. SPENCER 
129; Boston, $39,648; Sansgreeny —_ 2 Pe” cel every contract containing the objectionable Underwriting Manager Secretary 
654; Fidelity-Phenix, $35,435; Fire As- clauses, because this in turn would work an 





sociation, $33,743; German-American, unnecessary hardship upon a number of inno 
$65,953; National, $38,772; N. B. & M., cent subscribers It was decided, however, to 


09 29 deal with each case individually upon renewal 

“or — Renee 6 ° dala. 
$33,797; Northern, Eng., $62,670; Pala of the contracts with the view to explaining 
tine, $38,211; Queen, $39,066; Royal, the reasons for the change to each individual INCORPORATED 1794 


$02.551; Home Und., $108,306; L. & L., subscriber at the time of renewal This has THE 


* - > ainsrnntatou 295 807, oc asioned in some ¢ ases criticism on. the ri ty 
$98,115; London & Lancashire, $ Ms . of the individual subseril vr who wished to re NSU ANG? MPANN? 
new his policies, which included such dan 


ous clauses, because he felt that he wa cing 











Inter-Insurers discriminated against, owing to the fact that S Py 
other subscribers whose policies were writter ‘Sy! JASNA 
(Continued from page 12.) at a prior date and had not yet expired, con TATE OF ENN LV, 2 
tained the clauses which were denied to him 
m the question of the standardization of torms The attorney-in-fact in each case has bee 
whoa eo in lies see that the same careful to explain as regards the outstanding 308 & 310 WALNUT sT., PHILADELPHIA, PA. 
spirit 


rit of mutuality and community of interest policies still containing the objectionable C ‘ TT » 
which pre vails a be the subserib rs of each ee that steps have Riots taken to oie d CASH CAI I I AL, $1,000,000.00 
issociation also pre Is among the associations nd correct the forms upon the expiration of | TInG a = )2¢ NJ Te b 9) 24, 
the rps HS 4 he 1 , ena = e pee t "that many sub the policies and th os that still re ke in r LIABILI I II ey § 2,585, 923.98 ASSE I >> $ 1,012,34 1.68 
scribers in order to obtain sufficient insurance’ so few as to be practically negligible SURPI US Ti QO POI oy HOI DERS, $1 496 420 70 
on the inter-insurance plan find it necessary to 7 } 1 . sis 4 4 ahh Ae, TeV. 


We must all] realize that when we come right 

















become members of several] inter-insurance bi i. 1 ales ‘ ; Te se =e rence ; — - 
Seen a reg rig eae rwediccnnpay “oth =D genponan on AGENTS WANTED WHERE NOT REPRESENTED 
S590C ALOT S. 0 ng more o ess than an association 
There is no feature of the business which composed of a certain number of individual 
causes more concern to the attorneys-in-tact, corporations, firms or partnerships that agree 
and more seriously affects the interests of the to carry their own insurance through a med- 
individual subscribers, than the question of ivnm or form of exchange of indemnity When 
forms with the multifarious clauses and condi t loss occurs, the loss is cade ry the sub “ 
tions which must he included in order to ype | scribers It makes no di Berence what oever to Ne ° 
the requirements of each parti ular risk, vi the attorney-in-tact whethe the los s te 
in this connection reference again may  =6©dollars or one thousand dollars. He has already 9° Pe —_ ad sale . os 
made to the position of the attorney-in fact received his remuneration for services, and 123 WILL I AMS STRE v1 lelephone John 2330 NEW YORK CITY 
and the relation which he holds to the sub mly acts as trustee for the ftunds that are . 
scribers, and the effect of the r mployment of placed in his care But he has a sacred dut Representing 
brokers by the in idivids ial subscribers. he at to perform, acting in a fiduciary capacity ind 


Agr Agptncele do Blagye terng “inerwriter_ a precshe propel, fauly sal atiewt permite THE SCOTTISH UNION & NATIONAL 
well as of each individual insured or sub - ae seein 


secriber. The broker, on the other hand, at all ROHLFS STARTS AGENCY For the United States and Canada 


times represents the insured, and his position : . ; 
antagonistic to the underwriter His aim Henry W. Rohlfs, formerly with the 


is to obtain for the insured the — Nelson & Ward agency in Jersey City, THE YORKSHIRE INSURANCE CO., LTD. 


possible form and the lowest possible rate, anc ‘ ee a ‘seciciediait : “ . ° - ‘. 
he is not concerned in the slightest degree has started an agency of his own and For the United States and Cuba 


with the contractual relations between the un now occupies temporary offices at 8&9 
derwriters and the policyholder. But it, will Montgomery St., Jersey City. 


ve seen that in an inter-insurance association 














: - eed — 
each subscriber is at the same time the in : — = = = —— 

sured as well as the underwriter. There is 

present among the subscribers of the associa [ 

tion a community ot interest requiring the | 

ughest degree of co operation and harmony, | G E Ni & RA F i 

while this is entirely lacking in the relation L 

between a stock company and its policyhold | 


. Th course of action and plan of opera r E NSURANCE co 
ton in al inter-iInsurance association om to ASSURANCE co. IR I ® 
ee viewed and determined wholly from bn 
standpoint the greatest good to all the mem OF PARIS OF PARIS 
hers, and e¢ attorney-in-fact represents “not ° 
mly the id vidual wants of each subscriber, 
ut also their wants collectively. He repre | 


. the subseribers. In consequence, his 
s one calling for absolute confidence 
I every subscriber, and he should 


© placed in a position of opposi 








y of the subscribers. Under the ei GENERAL INS. CO., Ltd 
you will readily see that the fun s oT) ™ 
ance broker representing the 


ins 
Prone without pial to the rights OF LONDON 


ill the subscribers introduces 





to an inter-insurance associatior 
not only contrary to the essence of 
nee, but is certain to lead to dis 


iructive competition ‘among the ff FRED. 8. JAMES FRED. S. JAMES & CO. 


United States Managers 
Power of Attorney-in-Fact GEO. W. BLOSSOM , - C. B. G. GAILLARD 
I refer W.A BLODGETT 123 WILLIAM STREET, NEW YORK Assistant Manager 


; to this by way of explanation of ° ° 
what at times seems to be arbitrary rulings 
on the part of the attorney-in-fact as regards ve : ae pn = 2 
forms, “Loosely Resse pant fe! ? a —_— : = : a —— a 


drawn, ambiguous, and from 
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Text of South Carolina 
Fire Rating Bill 


COMPANIES HAVE STARTED RE- 
ENTERING COMMONWEALTH 


Commissioner Has Power to Refer Any 
Rate to Commission of Three— 
Anti-Discrimination 

In view of the fact that a new rating 
law has been signed by the South Caro- 
lina governor and that companies are 
entering the State after the withdrawal 
some months ago the text of the new 
rating bill is printed herewith as a 
matter of general interest to fire insur- 
ance men: 

Section 1. That the Insurance Com- 
missioner may address inquiries to any 
individual, association, or bureau which 
is or has been engaged in making rates 
ov estimates for rates, for fire insur- 
ance upon property in this State, in 
relation to the organization, mainten- 
ance or operation, or any other mat- 


ter connected with its transactions; 
and may require the filing of sched- 
ules, rates, forms, rules, regulations 


and such other information as may be 
required, and it shall be the duty of 
every such individual, association or 
bureau, or some _ officer thereof, to 
promptly make’such filing or reply to 
such inquiries in writing; Provided, 
however, Surveys and completed 
schedules may be required only upon 
specific complaint being registered with 


the insurance commissioner on spec- 
ified risks. 

Section 2. The Insurance Commis- 
sioner shall have power to examine 


any such rating bureau as often as he 
deems it expedient to do s0, and s4all 
du so not less than once every three 
years. A report thereof shall be filed 
in his office. The Insurance Commis- 
sioner may waive such examination 
upon the filing with him of a report 
of such examination made by some 
other Insurance Department or proper 
supervising officers within such tree 
years. A statement with regard to such 
examination shall be made in the an- 
nual report of the Commissioner. 

Section 3. No fire insurance company 
or other insurer against the risks of 
fire or lightning nor any rating bureau, 
suall fix or charge any rate for fire in- 
surance upon property in this State 
which discriminates unfairly between 
risks in the application of like charges 
and credits, or which discriminates un- 
fairly between risks of essentially the 
same hazards, territorial classification, 
and having substantially the same de- 
gree of protection against fire. Pro- 
viced, however, that upon the filing 
with the Insurance Commissioner and 
bureau of an affidavit setting forth the 
facts as to the completion he (the In- 
surance Commissioner) shall grant per- 
mission to any licensed or authorized 
company to make a rate competing 
with any non-licensed or unauthorized 
company on that specific risk. 

Section 4. Every such company or 
other insurer shall ten days in advance 
of any variation by it from the bureau 
rate, file with the Insurance Commis- 
sioner and bureau the variation from 
the bureau rate which shall be uni- 
form throughout the territorial classi- 
fication, and every company or insurer 
shall be permitted to make uniform 
variations from tie bureau rate. 

Section 5. No insurance company or 
other insurer or rating bureau shall 
take any contract or agreement with 
any other person insured or to be in- 
sured that the whole or any part of 


insurer, agent, or group of companies, 
insurance or agents. 

Section 6. Every fire insurance com- 
pany or other insurer authorized to ef- 
fect insurance against the risk of loss 
or damage by fire or lightning, cover- 
ing property in this State, may individ- 
ually or in co-operation with other 
companies maintain or be members of 
a rating bureau, 

Section 7. A rating bureau may con- 
sist of one or more insurers, and when 
consisting of two or more insurers 
shall admit to membership any fire in- 
surer authorized to do business within 
the State applying therefor. The ex- 
penses of the bureau shall be shared 
in proportion to the gross premiums 
received in this State by each member 
during the current year; to which may 
be added a reasonable annual fee, 
which shall not exceed twenty-five 
($25.00) dollars. 

Section 8. Every fire insurance com- 
pany, or other insurer aforesaid, s4all 
in its annual application for license 
specify each rating bureau making rates 
upon property located within this State 
of which it is a member; and during 
the year file written notice of any 
other rating bureaus of which it shall 
become a member. 

Section 9. Every rating bureau or 
other insurer engaged in making rates, 
or estimates for rates, for fire insur- 
ance on property in this State shall 
inspect every risk specifically rated by 
it upon schedule, and make a written 
survey of such risk, which shall be 
filed as a permanent record in the of- 
fice of such bureau or insurer. A copy 
of such survey shall be furnished to 
the owner or his authorized agent upon 
request; Provided, That a written sur- 
vey furnished by a rating special agent 
shall be deemed a _ sufficient compli- 
ance with this section. 

Section 10. No fire insurance com- 
pany or any other insurer and no rat- 
ing ‘bureau, or any representative of 
any fire insurance company or other 
insurer or rating bureau shall enter 
into or act upon any agreement with 
regard to the making, fixing or col- 
lecting of any rate for fire insurance 
upon property within this State, ex- 
cept in compliance with this Act. 

Section 12. The Insurance Commis- 
sioner may, after due notice and hear- 
ing, upon complaint or upon his own 
motion, make an order disapproving 
any such agreement, or any part of 
such agreement. No such agreement 
shall be in force, nor shall any rights 
be based thereon, after service of a 
copy of such order upon each of the 
parties to such agreement and upon 
each bureau with which such agree- 
ment is required to be filed. Service 
may be made by mail, and shall be 
completed upon the expiration of a 
reasonable time for transmission fixed 
in such order. The action of the In- 
surance Commissioner in making or 
refusing to make any such order shall 
be subject to summary review before 
a court of competent jurisdiction of 
this State. 

Section 13. The terms of this Act 
shall not apply to mutual fire insur- 
ance companies chartered under the 
laws of this State and operating on 
the assessment plan, nor to insurers 
of property protected in whole or in 
part by automatic sprinklers and in- 
sured in connection with any inspec- 
tion service, nor to rolling stock of rail- 
road corporations, or property in tran- 
sit while in the possession of rail- 
road companies or other common Ccar- 
riers, nor to the property of such com- 
mon carriers used or employed by them 
in their business of carrying freight, 
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sioner, upon his own motion, or upon 
written complaint, shall have the power 
to refer any rate fixed by any indi- 
vidual, bureau or insurer, to a commis- 
sion of three provided for in this Act, 
for the purpose of determining wheth- 
er or not the same is discriminatory. 
If the said Commission shall conclude, 
after careful and diligent inquiry, and 
a full hearing and investigation, that 
the same is discriminatory, they s%all 
order the discrimination removed and 
require the individual rate-maker, 
bureau or insurer to promulgate a rate 
which is not discriminatory. In the 
event of final determination, any over- 
charge made by an insurer during the 
pendency of such proceedings shall be 
immediately refunded to the person en- 
titled thereto. If at any time it shall 
appear to the Commission herein pro- 
vided for that rates charged for fire 
insurance in this State are excessive 
or unreasonable, in that the results of 
the business of stock fire insurance 
companies in this State during the five 
(5) years next preceding the year in 
which the investigation is made, as in- 
dicated by the official annual statements 
of the insurance companies made un- 
der oath to the Insurance Commis- 


sioner, show an aggregate underwrit- 
ing profit in excess of a reasonable 
amount, then the said Commission 


shall have the power to order a gen- 
eral reduction in rates which will re- 
duce the underwriting profit to a rea- 
sonable amount. Any reduction or- 
dered by said Commission shall be 
applied to such class or classes of 
risks as the companies or rating 
bureau or bureaus may elect. In de- 
termining the question of a reasonable 
underwriting profit under this Act the 
Commission, as a protection to policy- 
holders, shall give proper and rea- 
sonable consideration to conflagration 
l‘abilities both within and without this 
State. Any action of the said Commis- 
sion shall be subject to summary re- 
view before a court of competent juris- 
diction, without prejudice to either par- 
ty involved. 

Section 15. Within ninety (90) days after 
the approval of this Act the Governor shall ap- 
point three (3) citizens of this State to be 
known as the South Carolina Insurance Com- 
mission. One of the members of said Commis- 
sion to be recommended by the Insurance 
Commissioner and one to be recommended by 
the rating bureau having the largest member- 
ship among the companies authorized to trans- 
act business in this State at the time the ap- 
pointment is made. The members first ap- 
pointed shall serve for terms of one, two and 
three years, respectively. Their sucessors shall 
he appointed in the same manner, as the orig- 
inal appointees and shall serve for terms of 
three years each. 

They shall be required to perform the ser- 
vices provided in this Act—members shall be 
appointed each year for a term of three years 
and shall be paid their actual expenses while 
performing the duties required under this Act, 
and a per diem of five ($5.00) dollars per day, 
for not more than twenty (20) days in any 
calendar year, out of the annual department 
license fees, upon vouchers to which itemized 
statements shall he attached, rendered to the 
Comptroller-General who shall thereupon draw 
his warrant upon the State Treasurer who shall 
pay the same out of the annua] department 
license fees of the Insurance Department. A 
chairman and a secretary shall be designated 
by the Governor, each of whom shall serve as 
such during his term as a member of the Com- 
mission. The Commission shall meet at the 
call of the chairman, but shall not hold more 
than six meetings in any calendar year, ex- 
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Commission to meet whenever in his judgment 
the public good demands such meeting, 

Section 16. No fire insurance company or 
other insurer and no rating bureau shall re. 
quire any agent or make any agreement with 
such agent whereby the said agent shall not 
write insurance in any company not a mem- 
ber of any rating bureau in this State, nor 
shall any company or companies enter into an 
agreement to refuse to write insurance through 
any agent or agents or broker who represents 
any companies not members of any rating 
bureau now or hereafter to be established in 
the State. 
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Aachen, 6,022 457 
Abeille oone 16,251 
BRIAG snovccceses 1,990 131,744 
Bulgaria 91,210 hae 
Balkan ace 3,959 
DEEN, WO: seciveviisconscers 551,491 sees 
a! ee Sree nine 
CaleGOmiah ceccccssccccscvccceee ie 69,814 
CORCUEY  ccnsccecccescesocscceeses nae 52,000 
Ce, TIMEOE: 4si0nceisncssicccccnsdee 289,324 
ROE. svcsnquatawsneectoureaees 82,809 147,085 
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SRIRAM  sceevcercvedsecevees er 17,222 
Hamburg Ass. ...ccccscccescese 1,155 270,000 
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Scottish Un, eave 406,414 
South German 2,364 
BOONE Suwvecnsiensas 25,522 
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UE. - awed couteusettieseessen eaves 190,862 378,192 
RGR, BUEy  secennveivessccosuane 10,000 53,899 
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DORAMNGOTIE cccccccccssvecssescs 7,500 sees 
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Moscow nese 114,325 
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Lond., L. & G 662,080 
Lond.4Lanc., L. & G.....cccecce 835 sees 
CAN, EBM: Scascscvccsacacs< 61,887 138,312 
OS eee 125,749 101,178 
Preeniam, We sccccsecccsccsveens 5,536 eens 
POE. scovertesbrevespaneteesaw eee 425,225 
OME advavistevsnsasacecsendves’ 70,307 917,624 
Royal Exchange ......ccccccces 2,966 92,854 
ROIEM. TAR, vncenesstinesenece ag A 
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Patriotic 





HARTFORD'S JERSEY RECORD 

The Hartford Fire’s premium income 
in New Jersey last year was $582,176 
fire; $33,205 marine. Net losses paid, 
fire, $228,021; marine, $7,512. The 
Hartford had $236,674 losses incurred 1D 
New Jersey last year. 


N. F. P. A’S MEETING 
The National Fire Protective Ass0- 
ciation will meet in New York on 
March 6 in conjunction with the Na- 
tional Building Exhibit at Grand Cen- 











any insurance shall be written or merchandise or passengers. : cept when called into extraordinary session 
placed with any particular company, Section 14. The Insurance Commis- },) the Governor, who is authorized to call the ral Palace. 

HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 

TEUTONIA FIRE INSURANCE, CO., Pittsburgh, Pa. WILLIAM C. SCHEIDE & CO.,, Inc. 

CAPITAL FIRE INSURANCE CO., Concord, N. H. HARTFORD, CONN. 

NEW YORK STATE DEPARTMENT © 
Re-Insurance in All Branches 
PERCY B. DUTTON, Manager, Rochester, N. Y. 
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CASUALTY AND SURETY NEWS 








John F. Ankenbauer 


on Inter-Insurers 


SAYS MANY ARE 
BUSINESS FOR 


ENGAGED IN 
PROFIT 


Quotes American Bankers’ Association 
as Saying It’s Dangerous Type 
of Underwriting 





John F. Ankenbauer, secretary of the 
Fire Underwriters’ Club, of Cincinnati, 
addressed the Insurance Club of Chi- 
cago Tuesday evening on “Inter-insur- 
ance and Insurance Exchanges.” Mr. 
Ankenbauer is the author of a widely 
circulated pamphlet on the _ subject, 
copies of which were distributed to 
those present after the meeting. He 
made a vigorous attack on the inter- 
insurance idea in general and on nu- 
merous individual concerns in particu- 
lar. He called attention to the unusu- 
ally broad and far-reaching powers 
carried in the power-of-attorney of the 
managers of inter-insurance concerns. 
He also emphasized the point that cor- 
porations cannot legally become mem- 
bers of inter-insurance concerns unless 
their charters specifically authorize 
them to engage in the insurance busi- 
ness, and that contracts can be and 
have been repudiated on this point. He 
also charged that many of these con- 
cerns are not simply exchanging in- 
demnity for their members, but are 
really engaged in the business of in- 
surance for profit, and so should be 
subject to the same laws that are im- 
posed upon ordinary insurance com- 
panies. 

Re-Insurance Tendencies 

Mr. Ankenbauer also showed the 
dangers arising from the growing tend- 
ency of inter-insurance concerns to 
reinsure one another, so that members 
of one concern in a non-hazardous line, 
supposing that they were assuming only 
the risks of their industry, might find 
that they were liable for losses on much 
more hazardous risks taken through re- 
insurance. Mr. Ankenbauer claimed 
that inter-insurance concerns were be- 
ing rapidly multiplied and entering 
more hazardous lines of business, with 
incompetent management. He also 
cited numerous legal decisions to up- 
hold his criticisms of various features 
of the inter-insurance business. 

Mr. Ankenbauer called attention to 
the statement of President Sands, of 
the American National Bank of Rich- 
mond, Va., who is chairman of the in- 
surance committee of the American 
Bankers’ Association. In reply to a 
query from a member bank as to the 
reliability and responsibility of inter- 
insurance associations in the handling 
of liability insurance, Mr. Sands said: 
“We regard mutual or inter-alliance 
underwriting or liability insurance as 
more dangerous than any form of un- 
derwriting. The liability of the em- 
ployer is rarely immediately determined 
and often-times the injured man sues, 
and the final determination of the case 
may be many years after the cause of 
action arose.” 

Equal Shareholders 

The speaker called attention to the 
fact that there is a decided difference 
in the operations of some of the ex- 
changes in the matter of distribution 
of profits. In the New York Reciprocal 
Underwriters, he understood, the sub- 
scriber becomes an equal shareholder, 
and no matter whether the premium 
paid in be great or small he receives 
the same dividend and assumes the 
Same responsibility. In the Individual 
Underwriters of New York the sub- 
scriber must make a deposit in cash of 
either $500, $1,000, $1,500 or $2,000, and 
agrees to assume on each and every 
risk an amount equal to his deposit. 


In the North American Inter-Insurers 
of New York, the liability assumed by 
subscribers ranges from $5,000 to $40, 
000 on each and every risk. 





WINS SUIT FOR $29,299 

The United States Fidelity and Guar- 
aunty Company obtained a verdict for 
$29,299.42 against the American Bond- 
ing Company in an action before Judge 
Stanton, in Part 2 of the Superior 
Court, Baltimore, of its suit on a re- 
insurance bond. The bond was exec- 
uted October 12, 1905, and was for one- 
eighth’ of the liabilities which the Fi- 
delity and Guaranty Company might 
be called upon to pay under a bond 
for $800,000 for indemnifying the State 
of Pennsylvania against loss caused by 
the Enterprise National Bank of Alle- 
gheny, a State depository. 

The bank went into the hands of re- 
ceivers and the United States Fidelity 
and Guaranty Company was called up- 
on to pay more than $200,000. 


U. S. CASUALTY CLAIM BRANCHES 

The United States Casualty has 
opened two compensation claim offices 
in addition to those which have pre- 
viously existed. One is at Dallas, Tex- 
as, which was made necessary by the re- 
insuring of the compensation business 
of the Casualty Company of America in 
that State. The United States has not 
previously written compensation in Tex- 
as. The other is at Los Angeles which 
was put down because of the demands 
of the Los Angeles business and which 
will be operated separately from the 
San Francisco claim office. 


AVERAGE CLAIM COST $19.95 

The Federal, of Detroit, had a prem- 
ium income last year of $377,464, an in- 
crease of $40,857 over 1915. During 
1916, 8,937 notices of disability were 
received and 7,959 claims paid. 

The actual amount of money paid 
out in claims was $158,851.26, giving 
us a loss ratio of 42 per cent., 19.9 per 
cent. being for illness and 22.1 per 
cent. being for accidents, including 
specific losses. The average cost per 
claim was $19.95. 


FRED A. JENKS RESIGNS 
Fred A. Jenks, assistant manager of 
the home office liability department of 
the Massachusetts Bonding, has re- 
signed as of March 1. He has not yet 
announced his future plans. 


CONTINENTAL’S GROUP DEPT. 
The Continental Casualty of Chicago 
has established a group insurance de- 
partment at the home office. John T. 
Wagner has been made manager. This 
department was established to handle 
the several railroad and other large 
group policies which the Continental 
carries. 
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CO Fire AND LIFE 
ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 4T & WALNUT STS. 
PHILADELPHIA 








Wants 10% Limit on 


Compensation Premiums 


PHILLIPS TALKS OF COMPENSA- 
TION ACQUISITION COST 


Superintendent’s Report to Legislature 
—Says Compensation Rates Need 
Revision Upward 


Superintendent Phillips in his re- 
port to the Legislature takes a_ pro 
nounced stand in favor of a general 
revision of the rates for workmen's 
compensation insurance, pointing out 
that experience has demonstrated tat 
the present rates will prove inadequate. 
In this connection, however, he takes 
pains to point out that, in his opinion, 
the function of the State should be 
limited to prescribing minimum rates 
which shall be adequate, and states 
particularly that it is the policy of the 
State of New York to leave the rate 
making function to private enterprise, 
subject to official supervision, 


Expenses 

The report also takes up the subject 
of expenses in connection with work- 
men’s compensation insurance, and it 
is stated that the acquisition cost un- 
der present conditions constitutes too 
large a proportion of the entire ex- 
penses incurred in furnishing this 
class of insurance, for the reason that 
in this State such insurance is com- 
pulsory upon employers. Mr. Phillips 
says, “I believe there should be a lim- 
itution of acquisition expense to ten 
per cent. of the premiums,” the same 
te be brought about by adoption of a 
schedule of remuneration enabling pro- 
ducers of small units of business to 
obtain for their services a rate higher 
than the proposed average, there be- 
ing at the same time a reduction in 
commission paid upon larger units. 

Upon the subject of fraternal insur- 
ance, it is pointed out that of 55 assess- 
ment fraternal beneficiary societies re 
porting to the New York Insurance De- 
partment, a valuation report of their 
outstanding obligations as of Decem 
ber 31, 1915, shows only 14 which have 
a ratio of assets to liabilities equal to 
or in excess of one hundred per cent., 
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or, in other words, which show them 
selves to be actuarially solvent. 


COMMON LAW WIFE UPHELD 


N. Y. Court of Appeals Decision on 
Suit Under Workmen's Com- 
pensation Act 


Common law marriages, thousands of 
which have been contracted in this 
State since 1907, when the statutory 
prohibition against them was erased 
from the domestic relations law, were 
validated by a decision of the Court 
of Appeals this week. This sanction of 
unions entered into without formal 
ceremony arose from a workmen's com- 
pensation case in which $6.92 a week 
was awarded a widow for the main- 
tenance of herself and her children. 

The insurance carrier objected to the 
award on the ground that the woman, 
Anna Zeigler, was the common law 
wife of John Zeigler, for whose death 
the compensation was awarded The 
Court of Appeals sustained the award, 
at the same time giving its verdict 
upon common law marriages. 


STATE BANK GUARANTY 

The recent failure of three small 
Seattle banks with losses to private de- 
positors has resulted in the introduc 
tion of three bank deposit guaranty 
measures in the Washington Legisla- 
ture. 5S. B. 217 and H. B. 248 are com 
panion measures, which provide for a 
$2,500,000 State bank guaranty fund 
through a 2 per cent. annual assess- 
ment on the average deposits of the 
State banks. The third measure, H. 
B. 239, propeses a less ambitious plan 
in that the guaranty fund would be but 
$500,000, created by an initial assess 
ment of one-half of one per cent. and 
thereafter an annual assessment of 
oue-twentieth of one per cent. on the 
average deposits of the banks. Pro- 
vision is also proposed for admitting 
national banks to the plan Bankers 
throughout the State are said to favor 
the plan as a means of maintaining 
the confidence of depositors in their 
banks. 


POLITICIANS SEEK CONTROL 

In a circular combatting the report 
of the special committee of the Gen 
eral Court recommending a monopolis- 
tic form of compensation insurance 
Which is being mailed throughout 
Massachusetts, the charge is made that 
the object of the advocates of the plan 
ix to place the compensation system 
under the domination of politicians. 
Ir support of the charge the fact is 
cited that as now drawn the bill pro- 
vides for the appointment of the major- 
ity of the board to have control of the 
scheme by the governor instead of 
leaving their selection to the employ- 
ers who are to foot the bill. 


New Name; $10,000,000 Capital 

The Connecticut House has con- 
curred with the Senate in the passage 
or a bill authorizing the Aetna Acci- 
dent and Liability Company to increase 
its capital to upward of $10,000,000 
and to change its name to the Aetna 
Casualty Company. 
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Mitchell on Salaries 


H. C. Mitchell, manager of the Com- 
mercial Casualty, at the testimonial 
dinner recently given to him, made 
these comments on salaries: 

“There is one thing that I want to 
ceution all of you against. Probab- 
ly some years ago you figured in your 
own mind that if you were getting 
two, three five or six thousand dollars 
a year you would be satisfied for the 
rest of your life. I want every man 
here to eliminate that thought from his 
mind. By that I do not want to convey 
the idea that I want you to be dissatis- 
fied with your salaries, but a man who 
is perfectly satisfied in business is a 
man without ambition, and we do not 
want any men without ambition in this 
Company. The minute he reaches that 
peint he becomes so muci deadwood 
and it is only a question of time be- 
fore he must be eliminated.” 

+ * * 


The High Cost of Eating 


“Does the high cost of living consti- 
tute a new feature in accident under- 
writing’? asks the National Casualty 
Company’s “Agency Record.” That 
question is worrying more than one de- 
partment head whose duty it is to play 
the part of lookout for rocks and shoals, 
and in the matter of high cost of liv- 
ing, we must confess that every little 
while some _ suspicious circumstance 
arises to set our doubts to work again. 
Take in illustration the case of the 
man in Michigan who was eating fish. 
Everybody who knows anything about 
fish will promptly admit that the best 
fisa in the world come from Michigan. 
Every speck of meat should be eaten, 
but what of the bones? The idea of 
buying less fish and eating the bones 
is apparently the new thought to off- 
set part of the high cost. The bones 
are tender, but not well trained as yet, 
so, of course, the Michigan man’s 
friend led him to the doctor and ex- 
plained where to search for the bone. 

+ + + 


Double Indemnity Questions 


An agent of the Equitable Life 
surance Society recently asked 
Society the following question: 

Does the new Double’ Indemnity 
Travel clause cover jitneys, motor 
boats, teams, or other conveyances for 
which a fare or hire is paid? If not, 
why not, and how can such coverage 
Le procured? 

Tne answer of the Society follows: 

No. How much does a prospect ex- 
pect for a premium of 10 or 15 cents? 
Have applicant apply for the full 
Double Indemnity clause if he wants 
protection against accidents in general. 


Another Equitable Double Indemnity 
question and answer follow: 


Question. How does the new Dis- 
ability and Double Indemnity Feature 
operate when added to a policy pay- 
able in a fixed number of installments? 

Answer. The Society will pay in case 
of death from accident double the 
amount of the instalment that would 
ctherwise be payable, and in case of 
total and permanent disability will pay 
during each year of disability, one- 
tenth of the commuted value of the 
instalments. 


As- 
the 


” + * 
A. L. Dietrich, assistant manager of 
the 'New York office of the Fidelity & 
Deposit, is in Baltimore this week. 








Success in Monthly Pay Field 

Theodore B. 
A. Hoppe, man- 
ager of the 
New York 
Downtown 
Branch of the 
Continental 
Casualty Co. at 
277 Broadway, 
New York City, 
has built up a 
personal, office, 
monthly pay 
business in the 
casualty tine 
that has at- 
tracted wide at- 
tention among 
accident men. 
His record has 
been made in 
a short time, 
and is said to 
be the largest 
of the kind. 

Mr. Hoppe, 
who is twenty- 
nine years old, 
entered the 
Continental as 
a clerk eleven 
years ago. He 
was made man- 
ager of the 
cashier’s de 
partment and 
when the gen- 
eral agency in- 
was put into operation he 
was chosen to manage the New York 
Downtown Branch. Part of his success 
is due to his system of keeping records, 
but he has shown persistency, insight 
and intelligence which with his training 
has enabled him to score a success in 
a field where these qualities count for 
much, 














T. B. A. HOPPE 


novation 


* * * 


Insufficient Evidence of Burglary 


Although it is not necessary to estab- 
lish the corpus delicti by direct testi- 
mony in an action on a burglary insur- 
ance policy, it is essential to show some 
facts from which the inference of a loss 
by burglary reasonably and naturally 
follows. No presumption in the plain- 
tiff’s favor will arise from the failure of 
the defendant to introduce evidence on 
the question, although it has made an 
investigation. Where the plaintiff was 


insured against burglary, theft or lar- 
ceny, and based his entire case on the 
claim of burglary, the Kentucky Court 
of Appeals held, National Surety Co. v. 
Redmon, 190 S. W. 1081, that evidence 
of marks on a window screen and foot- 
prints on the roof, discovered three 
weeks after the loss, was insufficient to 
take the case to the jury, and ordered 
a verdict to be directed in favor of the 
defendant. 
* * * 


“Work of Any Kind” 


Under an accident policy providing 
for weekly payments so long as the 
insured was unable to do “work of any 
kind,” the Mississippi Supreme Court 
holds, Life & Casualty Ins. Co. of Ten- 
nessee v. Jones, 73 So., 566, that the 
liability did not continue as long as he 
was unable to do his usual and ordinary 
work. It ceased when the insured be- 
came able to do any work to which he 
was fitted, though it was light. The 
burden was on him to show that he 
was unable to do any work at all of 
which he was capable. 


a * * 
Carried By Travelers 
The Travelers carries the compensa- 
tion insurance of the Metropolitan Life 
agency force. 
+ * * 


Works Ranches and Lumber Mills 


Don T. McNaughton, leading  pro- 
ducer of the Federal Casualty of De- 
troit, and winner of the automobile 


ofiered for the best production, spends 
little time in working the cities, most 
of his canvassing being among the 
owners and employes of California 
ranches and lumber _ mills. Mr. 
McNaughton as been active as a 
health and accident solicitor for many 
years, a fair part of the time with the 
Federal, and has made lots of money 
in the game. He will not place a pol- 
icy unless he gets a five dollar policy 
fee in addition to the first premium 
and, as is well known, it takes a high 
class salesman to do that. 

L. H. Knick, of Illinois, who won a 
$5.0 prize, was a worker in a tin plate 
mill before joining the Federal. 


GETS MORE SPACE 

The growth of the accident depart- 
ment of the Columbian National Life 
requires larger office space and the 
street floor of its Home Office building 
‘n Boston is now being equipped to give 
greater facilities to this branch of the 
Company’s activities. 


MERGER EFFECTIVE 
The consolidation of the Chicago 
Bonding and ‘Surety and the Prudential 
Casualty Company has been consum- 
mated. The companies will operate as 
the Chicago Bonding and Insurance 
Company. Congressman Sabath will be 

president of the new company. 








WORTH 


KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,00c under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 

ANSWER: 
FIRST, it guarantees that in case of death from.any cause, $5,000, the face of the 


Policy, will be paid. 
SECON 


D, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 


face of the Policy, will be paid. 
TH 


BUT THIS IS NOT ALL. 


antees that in case of total disability as a result of accidental 


D, that in case of death from certain SPECIFIED accident, $15,000, or THREE 
TIMES the face of the Policy, will be paid. 
The Accident Disability Endorsement FURTHER guar- 


injury, the Company 


will pay direct to YOU at the rate of $50 PER WEEK during such disability, but not 
to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER 


WEEK throughout the period 


of disability. 
should any man be satished with a policy that would do less? 


Can insurance do MORE? ‘And why 
The cost is low. 


Agents wanted in Maine, New Hampshire, Vermont. Connecticut, Pennsylvania, 


North 
Kansas, Missouri. 


arolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Mississippi, 
An opportunity for Life Insurance Salesmen of ability. 


Address: 


United Life and Accident Insurance Co. 


Home Office, United Life Building 





- Concord, New Hampshire 


HEALTH INSURANCE UNFAIRNESS 





How Measure Affects Men Working 
for Wages and Those Owning 
Their Shops 





The discrimination feature of health 
insurance is illustrated by the Federa)} 
Casualty Company as follows: 

“sucno a law would unjustly discrim- 
inate; it would draw heavily from the 
furmer in tax but exclude him from 
benefit; it makes no -distinction be- 
tween the physically sound and the 
crippled, maimed, physically weak, 
chronically afflicted, inebriate or vene. 
really diseased, or those whose age 
would insure more frequent and more 
protracted illness and would cause the 
employer to set up physical standards 
as yet undreamed of, and create a very 
large number of castoffs who virtually 
become wage-earning derelicts, but no 
provision is made for their support. 

“As a further illustration of its dis. 
crimination take for example (A) Tin- 
smith, working for wages, earning 
995 per month, married, with three 
children, Benefits under proposed Jaw, 
two-thirds wages, medical treatment 
lor self and family, maternity benefit, 
funeral benefit. (B) Tinsmith, owning 
own sop, self employed, earning $105 
per month, married, three children. 
Benefits none, yet he must contribute 
his pro-rata for it. (C) A barber em- 
ployed in shop, married and with wife 
and two children, wages less than $100 
2 month, comes automatically under 
the law for full beaefits for self and 
family, without qualifying in any man- 
ner, and his pro-rata is 40 per cent. of 
the cost or $9.60 a year. (D) A barber 
working for himself, unmarried, no de- 
pendents, must make application, pass 
rigid life insurance examination, and 
then if admitted, pay $19.20 per year. 
1) therefore pays twice as much as C, 
although he receives only two-thirds 
the benefit. In addition he is taxed be- 
cause of the State contributing to C. 
(E) Rolling mill employe, age 25, un- 
married, no dependents, wages $150 
per month, would draw $100 per month 
plus medical benefits. (IF) Bookkeeper, 
age 45, wife and four children, wages 
$110 per month, would draw noting 
but a tax to help provide for KE.” 





HAS 42 CLAIM DIVISIONS 


Maryland Casualty’s Newest Branch 
Will Be Located in Allentown, 
Pennsylvania 
In the claim division of the Mary- 
lard Casualty Company three addition- 
ul branches have been opened: namely, 


at Wilkes-Barre, Pennsylvania; Knox- 
ville, Tennessee; and Elmira, New 
York. The Pennsylvania business ‘as 


increased so greatly that it is now nec- 
essary to locate one more branch claim 
division in that State, which will short- 
ly be opened ‘at Allentown. 


The total number of branch claim 
divisions is thus brought up to forty- 
tvo. 


HOTCHKISS PAPER MARCH 20 

William H. Hotchkiss, former insur- 
ance commissioner of New York State, 
has postponed the address which he 
was scheduled to deliver to the Insur- 
ance Society of New York on March 20. 
George Richards will read a paper on 
March 27 on the “Fundamentals in the 
Law of Insurance and Why Adopted.” 

Richards in Florida 

D. (M. Richards, of Lucas-Dake Co., 
Rochester, was in New York on Mon- 
day and with Mrs. Richards sailed on 
Tuesday for Florida where he will 
spend a month. 

William H. Conroy, resident vice-pres- 
ident of the Massachusetts Bonding, Te 
turned yesterday from a month’s trip 
in the South. He enjoyed the links at 
Pinehurst almost as much as those of 
the Apawamis Club, of New York. 
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CASUALTY AND SURETY POINTERS 
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There have been 
occasions, which 
fortunately are be- 
coming less numer- 
ous, of serious dis- 
agreements between brokers and the 
claim departments of insurance com- 
panies, concerning the adjustment of 
claims. Such misunderstandings should 
not occur, and with a better conception 
of the rights of a policyholder under 
his contract of insurance, they will not 
occur. 

The broker can be of considerable as- 
sistance in this matter. He is the sales- 
man. As a salesman he should be par- 
ticular to understand his goods, to 
understand the needs of his customers, 
and above all, to sell them just what 
they need. 


How Broker Can 
Help in Claim 
Adjustments 


Applying this to casualty insurance, 
the broker should take pains to thor- 
oughly acquaint himself with the prin- 
cipal terms of the policies. By so doing 
he may avoid the necessity of explain- 
ing to his clients how it was he failed 
to furnish them with proper coverage. 

For instance, the contractor engaged 
in construction or other work which 
may result in personal injury to people 
other than employes, should have a 
public as well as an employer's liability 
policy. But it frequently happens that 
he lacks one or the other. 

The broker must understand the 
needs of his customers. Suggestive 
salesmanship is an art practiced in 
many lines. The customer does not 
always ask for what he needs. The 
easiest way perhaps is to sell him 
what he asks for. But the difficulty is, 
when he wakes up, you may lose him. 

An instance in point. A gentleman 
past middle age bought an automobile 
for his own use and the use of his fam- 
ily. He did not purpose to drive it him- 
self, but from the time of its purchase 
it was driven by his son, as the father 
never obtained a driver's license. The 
son had the father’s free permission to 
use the automobile at any time he saw 
fit. The son, while using the machine 
for his own purposes, ran down and 
killed a pedestrian. For several years 
the father had carried liability insur- 
ance in his own name, but had never 
obtained extra coverage in the name of 
his son. The son was solely responsible 
for the accident, and was without insur- 
ance protection. If the broker had ob- 
tained a more intimate working knowl- 
edge of the need of his client, the loss 
would have been averted. The cost of 
extra coverage is very slight, and it 
should be obtained for every person 
who might use an automobile under 
such circumstances. Sell the customer 
what he needs. 

In addition to being a good salesman, 
the broker can sometimes assist di- 
rectly in the adjustment of claims. 
There are two classes of claims handled 
by casualty companies: 

1. Claims made by the assured person- 
ally under the policy. 


2. Claims made by a third person 


against the assured, whose liability is 
covered by a policy of indemnity. 

With the second class the broker has 
very little to do, and only in isolated 
cases can he be of assistance in for- 
warding adjustment. 

If an assured has met with a loss he 
desires a quick and reasonable adjust- 
ment. This service he can have. The 
broker, being in more intimate touch 
with the assured, can always assist by 
disabusing his mind of a few popular 
fallacies concerning insurance com- 
panies. One is that it is advisable to 
Scale up a claim in order to leave room 
for compromise. Another is that it is 
necessary to disclaim all responsibility 
for an accident in order to secure ad- 
justment. That a claim should be pre- 


sented in round figures, and never item- 
ized. That a collision should involve 
a general overhauling of an automo- 
bile. That personal influence should be 
exerted to effect a settlement. That a 
property damage certificate covers 
claims for loss of use of the car of a 
third person damaged in a collision; 
that an accident is too trivial to report; 
that assured was so sure that he was 
not to blame he did not think it was 
necessary to secure witnesses, and many 
others. 

The first two fallacies mentioned are 
important. They go to the heart of the 
insurance relationship. The contract 
is one of indemnity. ‘The insurance 
company desires to know the exact 
truth in every case, and the honest 
claim which is promptly presented with 
full and complete details is the first to 
be honored. If payment of such a claim 
is unreasonably delayed the broker has 
just cause for complaint and should no‘ 
hesitate to make inquiry. 

The adjuster is the representative of 
the company, to deliver the goods which 
the broker sold. The company is the 
trustee of a fund accumulated to in- 
demnify its policyholders for actual 
loss. It is duty bound to protect that 
fund from unjust, unreasonable and 
unlawful claims. In the performance 
of this duty it counts upon the hearty 
co-operation of the broker when the oc- 
casion demands it.—W. ww. Holmwood, 
in “Candor,”’ published by Commercial 
Casualty. 

x * * 
The National Casualty 

Keep Posted Company makes a strong 


on Health argument to agents that 
Insurance they become posted re- 
garding the health in- 

surance propaganda and its develop- 


ments. It says: 

Suppose somebody should introduce 
® bill in your State, and you being the 
foremost health insurance man in your 
community, were asked to explain to 
your townsmen or your legislative 
representative why it would be a bad 
thing for your State. Could you do it 
intelligently’ Could you take the bill 
and go throvgh it by sections and deal 
with it as it deserves? We don’t think 
you could, unless you have studied the 
various disadvantages and handicaps 
and heavy expenses of any such 
scheme, and not more than one in a 
hundred has made such a study. That 
shows the inconsistency of human na- 
ture. 

You are vitally interested. There is 
only one bill—it was prepared by the 
American Association for Labor Legis- 
lation, and their sentimental and _ so- 
cialistic arguments are being swallowed 
by sociological reformers everywhere, 
and someone in every State seems wil- 
ling to push the bill. We have made a 
thorough digest of it from almost every 
angle, and have prepared statements, 
conveniently put un in pamphlet form 
for distribution. Why don’t you get 
wise? 





ELECT NEW DIRECTORS 

At the annual meeting of the Hart- 
ford Accident & Indemnity Company 
Samuel Ferguson and Philip B. Gale 
were chosen directors. The officers 
and directors of the Hartford Accident 
& Indemnity were all re-elected. The 
directors are Charles E. Chase, chair- 
man; Theodore Lyman, George Rob- 
erts, William C. Skinner, Meigs H. 
Whaples, &. M. Bissell, Henry S. Rob- 
inson, Walter L. Goodwin, Norman R. 
Moray, Samuel Ferguson, Philip B. 
Gale. The executive officers are: Presi- 
dent, R. M. Bissell; vice-president and 
general manager, Norman R. Moray; 
secretary, James L. D. Kearney; as- 
sistant secretaries, W. G. Falconer, J. 
Collins Lee; recording secretary and 
treasurer, D. J. Glazier; comptroller, R. 
C. L. Hamilton. 


W. E. SMALL, President 


ACCIDENT and HEALTH 
PLATE GLASS 
BURGLARY 


Casualty 


A Company Devoted 
to Service 


PETER EPES, Agency Mgr. 





Hoine Office: Macon, Georgia 


Surplus and Reserves over $1,400,000, 


E. P. AMERINE, Secretary 


LIABILITY 
COMPENSATION 
AUTOMOBILE 


Company 


A Company looking 
to the interests of its 
Representative 








HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonzo G. Brooks, Ass’t Sec. 








Assets 
Liabilities 
Capital 


This Company issues contracts as follows 


Liability 
Automobile 


Insurance, 


Damage), (Personal Injury, 


Fly-Wheel Insurance, 


surance; 


The Fidelity and Casualty Company of New York 


Metropolitan Office—92 William Street 
Annual Statement, 


Surplus over all. liabilities. : , ae 
Losses paid to December 31, 1916.. 


Health, and Disability Insurance; Burglary, Larceny, and Theft Insurance; Plate Glass 

Insurance—Employers, Public, 
P 

Druggists, Owners and Landlords, Elevator, Workmen's Compensation—Steam Boiler In 


December 31, 1916 


Fidelity Bonds; Surety Bonds; Accident, 


Teams (Personal Injury and Property 


perty Damage and Collision), Physicians, 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Bostor 


Resident Managers 
New England 











YOUTH, CARRYING $5,000, DIES 





Letter From Father to Pacific Mutual 
Shows the Uncertainties of 
Life 


George G. Nichols, a youth, son of 
Perry Nichols, of Nichols Sanatorium, 
Savannah, Mo., died a few weeks after 
taking out a $5,000 policy. ‘His father 
wrote a letter to the company: 

“T must say that I appreciate the man 
ner in which you handled the life insur 
ance of George Dunning Nichols, whom 
you will remember took out $5,000 
life insurance with you with the distinct 
understanding that I, his father, should 
know nothing of it. This he did, ap- 
parently in the prime of life and health, 
as a precaution and a token of good 
will. Within sixty days of this date, 
without a suspicion of the end of life, 
and within six hours after the first no- 
tice, life ceased to be; which is a les- 
son that, after all, no one knows when 
the end will come. 

“The matter of insurance is, of course, 
only a secondary affair in consideration 
of the real loss; but that this secondary 
help is available and without question 
and will very greatly assist in the pro- 
tection of the young or the aged or 
those dependent, is a satisfaction to 
know, and everybody ought to know it.” 


Warning for Automobilists 


The Travelers has issued for the pub- 
lic a circular, headed “Warning to Au- 
tomobilists,” and reading in part as fol- 
lows: 

“Don't run your engine in the garage 
with the door and windows closed. 

“It is death to do this. 


“Exhaust gases from gasoline engines 
contain carbon monoxide in dangerous 
quantity. 

“One-fifth of one per cent. carbon mon- 
oxide in the air will produce fatal re- 
sults. 

“Not one person in one hundred knows 
the danger. 

“Spread this warning for the saving 
of human life.” 


FORMER BOND MEN IN JAIL 


David Rothensies, of Delhi, N. Y., and 
Frederick G. Anderson, of Baltimore, 
after a four-year figit to keep out of 
jail following the collapse of the Read- 
ing Insurance and Bonding Companies, 
involving $700,000, are now in jail, 
having surrendered. 


The Supreme Court recently refused 
the defendants new trials. Both were 
out on bail. Rothensies must serve two 
years and Anderson 18 months, and 
euch to pay $590 fine. 
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The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President 





The Agents’ Winning Combination 
LIFE—ACCIDENT AND HEALTH—INSURANCE 


Covering Permanent and Total Disability, 
and Weekly Indemnity for loss of time 





The Policyholders’ Winning Combination 


Guaranteed Cost and Good Service 





FOR AGENCIES AND SPECIMEN POLICIES, ADDRESS THE COMPANY 





Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


OEM m, 
THE DALLAS TEX ARKANAe 
BIG. FI.woath? 
TEXAS GREAT SOUTHERN 


For Agency Contracts address 


‘ 
LIFE INSURAMLE 


| AUSTIN® qyreed O. S. CARLTON 


SAN ANTDMIDe ° 
*DEL RIL COMPANY » . 


PRESIDENT 

















THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 


” . OF PITTSBURGH 


are higher this year than ever before. Our 
attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 


FRANK A. WESLEY 


Vice-President and Director of Agencies 































Minneapolis Fire & Marine a 
Insurance Co. om 
of Minneapolis CAPITAL SURPLUS 








ASSETS - - $784,979.27 
LIABILITIES - - 538,843.30 
NET SURPLUS’ - 246,135.97 $200,000} 1908 1 $80,419 









$200,000 1909 9 $107,942 
$200,000} 1910 | $153,580 
$200,000} 1911 $172,981 


$200,000} 1912 | $200,570 
$200,000] 1913 | $228,203 
$200,000] 1914}$241,422 


$200,000/1915) $246,135 


ALFRED STINSON, Secretary 








Comparative Growth 


Increase Increase 
Ir Assets In Reserve 


1913 - $88,052 $61,854 
1914- 98,979 67,229 
1915 - 109,855 83,163 

















FRED C. VAN DUZEN, President 











ONE OF THE BEST FORMS OF 
INSURANCE EVER DEVISED IS THE 


Equitable’s Life Income Policy 


EMBODYING A 
NEW DISABILITY CLAUSE 


CL LLL 





Under this latest form, if the Insured be- 
comes totally and permanently disabled he 
rece:ves an income for life, without reduc- 
ing the income payable to the Beneficiary 
after his death, any sums thus paid to him 
being in addition to and not in place of the 
income the Beneficiary will subsequently 
receive. [tisa form that may fairly be said 
to sell itself. Those seeking the latest and 
best in life insurance will do well to 
3 3 investigate. = 
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THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK a 





——_ — 
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San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 







U. $. Gash Assets, Dec, 31, 1916 $15,827,439.35 


Surplus, : 5,460,745.59 
Losses Paid by Chicago Fire, 1871  3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 


| Losses Paid by Baltimore Fire, 1904  1,051,543.00 





Liverpool 

ano London 
am Globe 
Insurance Co, 


CIMICED 





Over $152,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, Manager 

G. W. HOYT, Deputy Manager . 
HUGH R. LOUDON, Assoc. Deputy Mer. 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 





NEW YORK OFFICE 
80 William Street 
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